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RENDERS ADVERSE DECISION 


IN NEWARK EXCHANGE _ SUIT. 
Court Holds Association to be an Illegal 
Combination—Case to be Reargued 


by R. C. Lindabury. 


Through a decision of the New Jer- 
sey Court of Errors and Appeals, writ- 
ten by Justice Garrison, and handed 
down on Monday, the Newark Fire In- 
saranece Exchange, which has jurisdic- 
tion over Newark proper and the ad- 
jacent communities of Irvington, Clin- 
ton Township, Belleville and all the 
West Hudson towns, is declared to be 
an illegal combination, which must be 
dissolved. 

In thus deciding the Court overruled 
a prior decision by Vice-Chancellor 
Stevens, who dismissed an application 
for an order to restrain the companies 
members of the Exchange from carry- 
ing out an agreement entered into May 
15. 1902. 

The syllabus of Justice Garrison’s de- 
cision follows: 

“If a corporation, engaged in a busi- 
ness that is affected with a public in- 
terest, contracts to enter upon a line 
of conduct in respect to such business 
that tends to affect such public inter- 
est injuriously and is contrary to pub- 
lic policy, such contract is ultra vires 
such corporation and may be restrain- 
ed in equity at the suit of the attorney- 
general without regard to whether or 
not actual injury has resulted to the 
public. 

“The business of fire insurance as it 
is carried on in this State by corpora- 
tions created, licensed and regulated 
by the State is a business affected with 
a public interest within the meaning of 
this rule. 

“A contract in restraint of trade en- 
tered into by fire insurance companies, 
the necessary effect and the natural re- 
sult of which is to control such business 
within a certain area, and within such 
area to fix and regulate prices and to 
limit or eliminate competition to the in- 
jury of the public, is contrary to public 
policy and usual ultra vires corporations 
and may be restrained in equity at the 
suit of the Attorney-General. 

“The rule in equity that contracts in 
restraint of trade are merely unenforci- 
ble does not require that the parties so 
conducting be deemed to be immune 
from ordinary equitable remedies when 
their violation of public policy is direct- 
ed at and actually works a public in- 
jury.” 

Histcry of Controversy. 

The legislation to determine the right 
of the Exchange to maintain its opera- 
tions had its origin about five years ago, 
when the then Attorney-General of the 
State, Robert H. McCarter, acting in his 
cfficial capacity and at the’solicitation of 
Malcolm McLear, the then city attorney 
of Newark, made application to the 
Court of Chancery, praying that all fire 
insurance companies members of the 

(Continued on page 13.) 
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APPLICATION OF “SECTION 97.” 


ANTEDATED CONTRACTS EXEMPT. 
Law Applies To Individual Agent—Iim- 
portant Rulings By Present 
Attorney General. 


In response 
ion as 
Section 97 of 
Law, Attorney 
just rendered an opinion to 
tendent Hotcakiss of the Ia 
partment covering interesting 
and dealing with a ruling by the 
attorney general 


to a request for 
proper 
the New 

General 


an opin 
interpretation of 
York Iasurance 
O'Malley has 
Superin- 
De 
points 
former 
Superintendent Hotch 
kiss is advised to disregard the opinion 
of the deputy attorney general render 
ed December 28, 1908, and to be 
by the decision of the Appellat 
vision in 
Mutual Life 
Attorney Gea O'Malley also ad 
that nder this dec ( 
97 has no effect 
tracts entered int before tne 
of the law. He al 
pany is not held 
scribed by the 


new vpusiness 


to the 


surance 


guided 


case of Boswell 


vises Section 


whatevel! upon col 


passage 


operating ul 


excess 


Opinion tn Ful. 


q 


rovisions o 


Ww! 


lad 
Mortal! 
net} 


Cites Case. 
1e opinion of the Attorne) 
late of Jan. 27, 1908, under the de 
the Appellate Division Third 
Boswell v. Security Mu 
Company, 119 App 


‘Th 
under 
ision of 
Department, in 
tual Life Insurance 
Div., 723, that Sec. 97 was 
limitation of the aggregate expend 
which could be made by life insurance 
companies, but applied to each partic 
lar agent and limited the amount which 
could be paid to him to a certain pro- 


— 
held not a 


ture 








2 


THE EASTERN UNDERWRITER. 


June 17. 1909. 








portion of the first premiums received 
by him. 

“The Court of Appeals reversed the 
decision of the Appelate Division in 
December, 1908 (193 N. Y. 465) and 
in view of tais decision and at the re- 
quest of the Superintendent of Insur- 
ance, the deputy Attorney-General in 
charge rendered the opinion of Decem- 
ber 28, 1908, to which you refer. In 
this opinion he referred to the reversal 
of the Boswell case by the Court of 
Appeals, and then stated ‘in the ab- 
seace of a controlling judicial interpre- 
tation to the contrary, it is my opinion 
that the plain reading of this limitation 
applies to aggregate expenses of the 
corporation for the purpose specified.’ 

“IT have carefully examined these two 
decisions and am convinced that when 


the opinion ef December 28, 1908, was. 


written the deputy in charge could not 
have had before him a copy of the opin- 
ion of the Court of Appeals. From an 
examination of that opinion, it is clear 
that the Court of Appeals does not pass 
upon the interpretation of Sec. 97 made 
by the Appellate Division. Its decision 
is merely that this section had no appli- 
cation to contracts with agents entered 
into before its enactment. The discus- 
sion of the opinion is entirely confined 
to this question and the holding is made 
that section 97 is prospective rather 
than retrospective. Furtaermore, al- 
though the interpretation of the Appel- 
late Division is not expressly consider- 


ed. the court, by implication adopts 
that interpretation because the main 
ground upon which it holds that the 


statute must be regarded as prospective 
is that otherwise it would impair the 
obligation of contracts entered into be- 
fore its passage. It is obvious that if 
the section had application only to an 
aggregate limitation, it would not neces- 
sarily prevent the payment of more 
than the statutory appropriation to any 
one agent. So long as the aggregate 
expenditures were not in excess of the 
ugeregate appropriations on new prem- 
iums allowed to be used by the statute, 
there would be no violation of the law 
even if in individual instances agenris 
received more than this allowance com- 
puted on their own new policies would 
produce. It is clear, therefore, that the 
Court of Appeals did not in any way 
modify the interpretation of section 97 
acopted by the Appellate Division end 
that, on tha contrary, it gave such in- 
terpretation its implied sanction. 

“I therefore advise you to disregard 
the opinion of the deputy Attorney-Gen- 
eral dated December 28, 1908, and to be 
guided as to the proper interpretation 
of this law by the opinion of January 27, 
1908, setting forth the decision of the 
Appellate Division in this case. 

Specific Answers. 

“T also advise you that under the de- 
cision of the Court of Appeals, this sec- 
tion is to have no effect whatever upon 
contracts with agents entered into be- 
fore its passage. 

“The answers to your four questions 
follow logically and clearly from these 
two principles: 

“First: The amount paid to each 
agent in excess of the amount which 
would be permitted by section 97 will 
he simply es a general expense of tne 
company if he procured business under 
a contract which antedated the enact- 
ment of this section. 

“Second: The corporation is not held 
to the limitation prescribed in this sec- 


tion as to expenses for new business 
acquired through agents acting under 
such contracts. 


“Third: The limitations prescribed in 
section 97 chould be applied to each in- 
dividual agent acting under contracts 
which are subject to this section. 


“Fourth: The ‘Mortality gains (by 
Select-and-Ultimate method)’ reported 
in schedule Q of the annual report, 


need not include such gains acquired 
through an egent holding a contract not 
subject to section 97 because they have 
no effect one way or another upon the 
amount which the company can expend 
for new business. 

“In considering this question it should 
be borne in mind that every contract 


REAL ESTATE AND STOCK ASSETS. 





Superintendent Hotchkiss Desires Infor- 
mation As To Compliance With 
New York Law. 





One of the features developed by the 
New York insurance investigation of 
four years ago was the large invest: 
ments made by the life companies in 
railroad and industrial stocks and in 
the stocks of banks and trust compa- 
nies. As a result of this investigation, 
the commitee recommended: 

“Investment in stocks should be pro- 
hibited. They are fundamentally objec- 
tionable, as the corporation, instead of 
holding a secured obligation, acquires a 
proprietary interest in another busi- 
ness with rights subject to all in- 
debtedness which may be created in the 
conduct of it, as even direct liabilities 
as stockholders.” 

For these reasons, the committee sug- 
gested legislation, to the end: 

“That no investment in stock of any 
corporation shall be permitted, except 
in public stocks of municipal corpor- 
ations; and that every company now 
owning stocks or bonds of the prohibit- 
ed classes shall be required to dispose 
of the same within five years from De- 
cember 31, 1906, and each year prior 
thereto shall make a reduction of the 
amount of such investments to an ex- 
tent approved by the superintendent of 
insurance.” 

These recommendations subsequently 
took form in what is now section 100 of 
the insurance law. On June 30th next, 
cne-half of the five-year period will 
have elapsed. While some of the com- 
panies undoubtedly have made substan- 
tial reductions in their holdings of this 
character, it has been thought proper 
to ascertain definitely how far each has 
eumplied with these requirements of 
the law. For this reason, Superinten4- 
ent Hotchkiss, of the New York Depart- 
ment, on Saturday last, forwarded to 
each domestic life insurance company 
appropriate blanks, calling for the de- 
sired information, and requesting their 
return to the department as soon as pos- 
sible after June 30th. 

Superintendent Hotchkiss has also re- 
quested all life insurance companies do- 
ing business in this state to report, as 
of June 30th, 1909, as to their holdings 
of real estate; the intention being to as- 
certain how far such companies have 
complied with section 20 of the insur- 
ance law, both before and since the 
Armstrong Committee investigation, in 
substance required the sale, within five 
years after acquisition, of the real prop- 
erty of all life insurance companies, 
other than their principal office build- 
ing and such other realty as should be 
requisite for their convenient accommo- 
dation in the transaction of their busi- 
ness. 

The result of this investigation will 
be subsequently issued as a _ public 
cocument. 





An Enviable Record. 





Cc. H. Porter, general agent of the 
Northwestern Mutual Life at Albany, 
N. Y., in a modest manner sends out 
Department statistics covering life in- 
surance transactions during 1908, in 
the compilation of which his company 
holds an enviable record. 

For instance the Northwestern Mu- 
tual issued one-ninth of the new busi- 
ness in New York State during 1908, 
while it made over one-fourth of the 
total gain in insurance in force during 
the year. 

As indicating the even tenor of the 
company’s business throughout the en- 
tire country, it is noteworthy that the 
same ratios prevail, i. e., one-ninth the 
aggregate business issued and over one- 
fourth the net aggregate gain. 


which antedates the enactment of this 
section is not excluded from its limit- 
ations. Only those contracts so entered 
into which have a definite period to run 
which has not yet expired are so 
exempt.” 











The Prudential’s NEW MONTHLY INCOME POLICY is the 
best advertised, the most talked about by the public and the 
quickest and easiest selling proposition in life insurance to-day. 

It sells to the man who has “all the insurance he wants’’ 
and to the man who ‘never believed in life insurance.’’ 

Active aggressive agents can make more money with less effort 
selling this NEW policy than any other policy of any other company. 

We have opening for a few more high grade men to whom 
we will give a renewal contract and render substantial assistance. 

Why not sell what is wanted. The «just as good”’ requires a 
deal of talk and then don’t satisfy. 

Come in and see us and we will put you in line to sell the 
genuine MONTHLY INCOME POLICY. 


JAMES PERRY AGENCY 


EVENING POST BUILDING, NEW YORK CITY 
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The State Life Insurance Company 


INDIANAPOLIS, INDIANA 


UNEQUALLED IN SPLENDID ACHIEVEMENT 
Management Economical———Growth Unparalleled 
Security of Every Policy Guaranteed by Deposit With the State 
of Indiana 


Assets Dec. 31, 1908, $7,378,853 
RECENT GAINS 


Surplus, $860,562 


Admitted Assets Surplus 
1906 ——$1, 226,696 $74,309 
1907—$1,001 ,409 $27,775 
1908 —- $1,023,700 $153,161 


UNUSUALLY ATTRACTIVE AGENCY CONTRACTS 


Liberal Commissions Renewals on New Plan Contracts Direct With Company 
Address All Communications on Agency Matters to 


CHARLES F. COFFIN, 2nd Vice-Pres., 1231 State Life Building 








SATISFACTORY CONTRACTS 


made with genuine underwriters. We have the 
policies (Monthly Income, etc.), the dividend re- 
cord, the literature, the financial condition—the 
great aids in soliciting. Our agencies are writing 
the largest amount of business in the Company’s 
history. Apply to 


F. W. SMALLMAN, Manager, 1401 Empire Bldg., New York City 


F, C. SANBORN, Manager for Eastern Massachusetts 
31 Milk Street, Boston 


MASSACHUSETTS MUTUAL LIFE INSURANCE COMPANY 
SPRINGFIELD, MASS. 


INCORPORATED 1851 














THE MUTUAL LIFE 


Insurance Company of New York 


STRONGEST 
IN THE 
WoOorRLD 


OLDEST 
IN 
AMERICA 





Largest Margin of Assets in Excess 
of Legal Liabilities. 

No Company More Economically 
Managed to-day. 

The only company which has in- 
creased its dividend scale four years in 
succession—1906, 1907, 1908, 1909. 





For terms to producing agents address : 
GEORGE T. DEXTER, 2nd Vice President 
34 Nassau Street, New York, N. Y. 
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PROVIDENT SAVINGS LIFE 


WILL ENTER TEN STATES. 
Society Expects to Resume Business 


July 1 With Surplus Over Capital 
and Liabilities. 


Following a request from the man- 
agement of the Society the New York 
insurance Department is making an ex- 
amination of the affairs of the Provi- 
dent Savings Life, as a preliminary to 
acting wpon an application for permis- 
sion to resume writing business. 

It is expected that the examination 
will be completed before July 1 and that 
he Society will commence writing busi- 
ness on that date. 

To a representative of The Eastern 
Underwriter, President E. E. Ritten- 
house states that it is the intention to 
do a conservative business seeking 
permission to operate only in about 
ten States. No effort will be made to 
secure volume regardless of quality or 
cost; in fact the new business will be 
obtained on a self-sustaining basis. 

Announcement has not been made 
as to the States in which business will 
be transacted but owing to the fact that 
Thomas B. Love, insurance commis- 
sioner of Texas, has been examining 
the assets of the Society, it is assum- 
ed that Texas will be one of the 
fields. 


The Provident Savings Life ceased t° 
do business at the request of Superin- 
tendent Kelsey of the New York In- 
surance Department nearly two years 
ago following an examination in which 
the Colorado Insurance Department 
participated; Mr. Rittenhouse, now 
president of the Society, was at that 
time Commissioner of Colorado. The 
examination revealed an impairment of 
over $400,000. 

Steps were taken subsequently to de- 
crease expenses, economies being en- 
forced in every department, and gradu- 
ally the financial condition improved 
until about a month ago the full re- 
serve requirements were complied with 
and the capital of $100,000 restored. It 
can now be stated that should the 
society resume business July 1, it will 
be with a comfortable surplus above 
capital and al] liabilities. 

That such an excellent showing can 
be made igs due to two things: First, 
the sound basis upon which the struc- 
ture rests and, second, the competency 
of its management. 

The wisdom of the selection of Mr. 
Rittenhouse as president has been fully 
demonstrated. It gave the society 
something not enjoyed for many years, 
ramely a real, progressive head; that it 
brought ability to handle a difficult 
problem is attested by the successful 
solution, and in addition to the ac- 
complishment of these features it en- 
larged, and in fact practically fully re- 
stored the confidence of State Insurance 
Departments and the insurance frater- 
nity in general. 





Must Wait For Refund. 


Insurance companies which profited 
prospectively under the decision of the 
Ohio Supreme Court when it declared 
the premium tax law which was con- 
tested by the Mutual Life of New York, 
to be defective, and that the taxes paid 
under it must be refunded, must wait a 
while longer for their money, because 
the législature of 1909 made a defective 
appropriation from which the refunds 
were to be made. Attorney-General 
Denman on Saturday rendered an opin- 
ion to Auditor of State Fullington that 
he could not pay out any of this money. 
The bill appropriated “a sum not to ex- 
ceed $50,000” for this purpose, and the 
sttorney-general holds that under the 
Ohio law an appropriation, to be legal 
and effective,must be for a specific sum, 
which this is not. 


THE INEVITABLE RESULT. 
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The Grand Lodge—Brother Andrew, after 
tuking a careful invoice we have discovered 
that the order has been furnishing its pro- 
tection to men of your age for less than half 
cost and that the younger members have 
been paying the deficiency. The deficiency 
last year in class seven amounted to $52,000, 
and unless we raise the rates of assessments 
the order will have to quit business before 
many years. 

Brother Andrew—I have been a member of 
this order for 30 years. For 20 years I paid 
only $1.00 assessments and then they raised 
to $3.85. I didn’t like that at first, but found 
if was a good thing and am willing to keep 
on paying $3.85, but I won't pay any more. 

The Grand Lodge—But, my brother, every 
month you paid your assessments, whether 





it was $1.00 or $3.85, your home was pro 
tected in this order for $2,000, and every 
dollar you paid has already been used to pay 
the beneficiary of our unfortunate 
who have passed away. You have 
one cent that has been laid away or put i 
reserve and in fact, as I told you before, you 
haven't paid half cost of your protection it 
the last five years. No, not in the last twen 
ty years. 

Brother Andrew—But I am now 
cannot earn money like I used to and I can 


brothers 
not paid 


1 
i 
i 


old. 1 


| 


not rake up more than $3.85 and so I wil 
have to go out of the order. 
The Grand Lodge—Not so, my brother. 


Your children have grown up and your fam 
iiy does not need so much protection as 1 
did before. The order will furnish you 
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desires to make a change. 


managerial responsibilities. 


PREFERABLY WITH LIFE INSURANCE CO. 

A gentleman now occupying an executive position with an [Insurance Company 
Has had twenty years continuous service covering 
every branch of the business (including three years in England and France) em- 
bracing agency organization and quota production; medical and statistical 
analysis (with and without graphics); accounting systems; 
writing and editing insurance articles for competitive and ,;eneral use, and 
Communications confidential. 


Address X 


Eastern Underwriter, 105 William St., New York City 


actuarial work, 








if desired. Apply to shy 


SUPERVISOR WANTED 


An Agency, in Massachusetts, of one of the largest Life Insurance Companies, desires a 
young man, who has had experience in soliciting, to act as a supervisor, whose duties 
shall be to employ and develop agents; salary and expenses paid, also commission 


Care of The Eastern Underwriter, 105 William St., New York City 


- P. Y.”’ 








South Carolina or Birmingham, Ala. 





a life insurance field it is unexcelled. 
a competent General Agent. 
Address, stating qualifications, 


‘*sou 


Birmingham, Ala. is rightly termed the ‘‘ Pittsburg of the South.’’ 


Also an agency covering South Carolina. 


Care of THE EASTERN UNDERWRITER 
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105 William Street, New York City 
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less amount of protection, either $1,500, $1,- 
G00 or $500, as you prefer, and will charge 
you only net cost. Isn’t that a square deal? 

No; the cartoon and the dialogue un- 
derneath are not a libel on assessment 
insurance. They were not designed by 
some hated “Old Line” insurance com- 
pany, but are merely a fac simile re- 
production of page 7 of The Loyal 
Workmen of Des Moines, Iowa, for May, 
1909. 

The Iowa jurisdiction of the A. O. 
U. W. advanced its rates some years 
ago; but did not adopt the full schedule 
recommended by the Supreme Lodge 
This it is now preparing to do, and 
the cartoon is designed to prepare the 
old men for the change. The advance 
must soon be made or, as stated in the 
dialogue, the order must retire from 
business. 

Moreover, every word in the dialogue 


is true and tells the inevitable story 
of all assessment insurance, fraternal 
or otherwise. A well conducted order 


may run for some years on low rates 
but as the members grow older higher 
rates must come. 

The old gentleman in the picture has 
had cheap protection for many years 
When he joined the order the members 
were all young and deaths were few: 
now the order is full of old men, and 
the death rate has greatly increased 
Bigger assessments must be collected 
or death claims cannot be paid. If the 
old gentleman is now 65 years of age 
as he appears to be, his rate hereafter 
will be $7.95 instead of $3.85, as at pres- 
ent. It is the old story over again—in- 
creasing assessments until the cost be 
comes prohibitive and the mem- 
bers are left without protection 


aged 


MAPPING OUT YOUR COURSE. 





System Successfully Applied in Pitts. 
burg Agency of Equitable Life. 
The “Daily Bulletin” 
Agency of the Equitable 
10 contains an interesting reference to 
the use of “charts” in canvassing, show- 
ing that those mapping out their course 
are most successful; also that it in- 
creases individual production. We 

quote as follows: 


of the Pittsburg 
Life for June 


“We have not said much recently 
regarding our charts for the year, but, 
confident as ever that the man who 
charts his course, aiming to reach 
something definite, secures better re- 


sults than he who goes after business 
in a hit or miss fashion, we have gone 
over the business for the first five 
months of the year and find that 


“126 agents made charts and produc- 


ed $6,186,882 of business, as against 
$710,868 secured by all the rest of the 
agency. In other words, those agents 
with a definite purpose in view aver- 
aged $49,106: the other $4,646, or less 


than one-tenth 

“Only 19 of the 126 referred to above 
reached the mark they had set for them- 
selves, but they as well as the remain- 
ing 107 secured more business than they 
otherwise would have, and many who 
set their marks high have done the 
best five months business in their in- 
surance history. 

“As Herbert Kaufman so wel] 
‘Rifles accidentally hit bulls’ eyes now 
and then, but remember that every 
championship record is the result of 
lots of practice and a good, steady 


says: 





Want $2,000,000 Company. 

The annual meeting 
of the Guarantee Life Insurance Com- 
pany of Houston, Texas, was held re- 
cently and in addition to electing direct 
ors and officers for the ensuing year, it 
was voted to increase the capital stock 
from $100,000 to $2,000,000, making an 
increase of $1,900,000: that increased 
stock be divided into 1,900 shares of the 
par value of $100 each. and that the di- 
rectors fix the price and terms at which 
such increased stock will be sold to the 
present holders of stock of the corpora 
tion. 


of stockholdors 
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DEVELOPMENT IN NORTHWEST. 





Compels Minneapolis Company to En- 
large Office Building—Progress 
During 1909. 





The Northwestern National Life of 
Minneapolis has planned an addition 
to the Minneapolis Auditorium which 
when completed will be fifty feet 
square, twelve stories high, giving the 
entire home office structure a handsome 
appearance and making it one of the 
finest office buildings west of Chicago. 
The exterior will be of yellow pressed 
brick, with white terra cotta trimmings. 
It is the intention to make the interior 
as nearly fireproof as possible. 

In speaking of the decision of the 
company, President L. K. Thompson 
says: 

“IT predict that by 1915 Minneapolis 
wil] have a population of 500,000 and 
Nicollet avenue will be solid business 
to Grant street. There was little or no 
demand for offices up here at the be- 
ginning of 1905, when this building was 
opened; to-day every foot of space not 
needed by the company for its own bus!- 
ness is rented, some of our tenants are 
asking for more room and we have been 
obliged to decline a number of new 
applications for space.” 

The work on the new structure will 
be commenced at once. 

Since the present management took 
charge early in 1905, the record of the 
company has been one of steady prog 
ress. Each year has seen the addi- 
tion of more than $500,000 to its assets 
and $50,000 to its surplus. The writ- 
ing of new business which began in a 
conservative way in 1906, resulted in 
securing in that year $1,500,000; in 
1907, $3,000,000; in 1908, $5,500,000; and 
so far in 1909, the new business writ- 
ten is over 75 per cent. more than the 
amount secured during the correspond- 
ing period last year. It is confidently 
exp2cted that the mark set at the begin- 
ning of the year—$10,000,000 in new 
business, and the usual increase of $50.- 
00) in surplus—will be fully realized. 

The company now operates in 15 
states, and is rapidly organizing all the 
remaining territory west of the Mis- 
sissippi. It has paid to policyholders 
and beneficiaries over $7,500,000; it has 
total assets at the present time of $6.- 
000,000, and a surplus of over $200,000. 





Making Good Gains. 





The business of the Michigan State 
Life thus far during 1909 is ninety per 
cent. ahead of the similar period of last 
year. Speaking of the work in building 
up the agency force Frederic Apps, Di- 
rector of Agencies says: 

“For our past accomplishmeats our 
representatives in the field may be hign- 
ly extolled. From the handful of hust- 
ling, ambitious workers who put their 
shoulders to the wheel at the time the 


Micnigan State Life came into exist- 
ence our corps of representatives has 
grown until it is now a force of two 
hundred live, hard-working agents 
whose interests and those of the com- 
pany are cemented by the best possible 
agency organization that modern meth- 
ods and systems will permit.” 





Rush For Charters. 





Before the new law requiring com- 
panies doing business in Texas to have 
a paid in capital of not less than $100,- 
000, went into effect on June 12, there 
was a great rush for charters, the fol- 
lowing being among the _ successful 
ones: 

The Prudential Life of San Francisco, 

capital stock $200,000. Incorporators: 
James A. Bordeaux, J .Hawthorne Lewis 
and W. B. Russ, all of San Antonio. 
. The Texas Security Life Insurance Co. 
of Austin, capital stock $200,000; in- 
corporators James A. Bordeaux, J Haw- 
thorne Lewis and W. B. Russ. 

The Two Republics Life Insurance Co. 
of El Paso, capital stock $200,000; in- 
corporators James A. Bordeaux, J. Haw- 
thorne Lewis and W. B. Russ of San 
Antonio. 

The National Insurance Co. of Dal- 
las, capital stock $100,000, purpose to 
write life and accident insurance; in- 
corporators A. Ragland, E. H. Conibear 
and J. J. Collins. 





Among The “Wants.” 


In “The Eastern Underwriter” of this 
week appear advertisements offering at- 
tractive openings. 

A gentleman well equipped for doing 
general home office or field work, thor: | 
oughly competent to introduce and 
maintain a modern system desires to 
niake a connection with a progressive 
institution. 

There are also general agency open- 
ings in South Carolina, Alabama, Utah, 
New Jersey and other points. 





Every agent has a large number of | 
satisfied policyholders who have had 
experience with the Company, who have 
found out that their policies are well 
secured, and are likely to be carried at 
reasonable cost. If an agent solicits 
one of these a large part of the work 
which he must do in the case of the 
original application has already ‘been ac- 
complished. 

It is generally acknowledged that a 
very much larger amount of new busi- 
ness can and ought to be secured from 
present policyholders, and every man- 
ager and agent will find it to his advan- 
tage to examine his outstanding list and 
to secure those applications which often 
go to other companies for lack of at- 
tention, and especially to increase 
within reasonable limits the outstand- 
ing insurance on present members.— 
John M. Holcombe. 








productive territory. 


THE FIELD OF OPPORTUNITY 


A Southern Stock Company, which is doing an increasing business, has a few 
fine openings for men who can sell the best policies of life insurance in a 


CROW UP WITH THE SOUTH 


and with a company where you may be a factor. 


OPPORTUNITY 
Care of The Eastern Underwriter, 105 William St., New York City 


Address with reference 











Ceneral Agency Opportunities 








In Syracuse and Binghamton, N. Y. 
Here is a big opportunity for an ambitious agent to build up a permanent future 
A Strong Eastern Company writing a full line of 
Casualty and Health, Burglary and Plate Class, 
and Fidelity and Surety Bonds 
has a most interesting proposition for the right man 


Address ** GENERAL AGENCY OPPORTUNITIES” 
Care of THE EASTERN UNDERWRITER 








DEATH OF STEPHEN H. RHODES. 





President of John Hancock Mutual 
Passes Away at Advanced Age of 
84 Years. 





At the ripe old age of 84 years, | 


Stephen H. Rhodes, president of the 
John Hancock Mutual 
away last Friday. While the cause of 
his death is given as heart failure he 
had not been in very good health for 
some time. 

Mr. Rhodes first became identified 
with insurance when in 1872 he was 
appointed Deputy Commissioner of In- 
surance for Massachusetts. Subse- 
quently he was appointed Commissioner 
and occupied the important post for five 
years, resigning to accept the presi- 


dency of the John Hancock Mutual Life, | 


which position he retained until the 
time of his. death. For thirty years 
he had been identified with the company 
and was universally 
teemed. 

Mr. Rhodes was a man of fine stand- 
ing in his community. He was for 
three years mayor of Taunton, Mass., 
and was for a time a member of the 
State Senate. 


BERKSHIRE 
LIFE INSURANCE CO. 


OF PITTSFIELD, MASS. 


James W. Hull, President. 
W. D. Wyman, Vice Pres. and Treas, 
J. M. Lee, Actuary. 
Theo. L. Allen, Secretary. 
Robt. H. Davenport, Asst. Sec. 


This Company, with its more than fifty years 
of successful and honorable practice, its solid 
financial condition, its fair and liberal policies, 
all subject to the Non-Forfeiture Law of Mas- 
sachusetts. commends itself both to policy- 
holder and agent. 

For circulars and rates address 
EASTERN MASSACHUSETTS AGENCY, 
79 Milk Street, Boston, Mase. 
LEON F. FOSS, General Agent 
W. H. DYER, General Agent 


JOHN H. ROBINSON, General Agent 
263 Broadway, New York 














1844 OF WORCESTER, MASS. 1909 
THE STATE MUTUAL LEADS 

Our claim, “ The Best Ever,” is substantiated 
by an impartial judge; Webb’s “‘ COMPARISONS 
SIMPLIFIED,” 1909-1910. This is one of the 
most reliable life assurance statistical works 
and amalyses published. 

The STATE MUTUAL receives the greatest 
number of credit points, 10,485 out of a possible 
11,600, based upon eighty policy conditions 
and the guaranteed surrender values to total 
net cost (exclusive of dividends) at the end of 
the 1st, 2nd, 3rd, 4th, 5th, 10th, 15th, and 20th 
years, Ordinary Life, 20 Payment Life and 20 
Year Endowment, age 35. The company 
nearest approaching this record receives 
9,820 credit points. The number of points 
credited to the last company is 5,255. Thus 
»we lead the nearest competitor by 665 points 
and the lowest by 5,230. 

If you are a live wire, investigate. 

A. G. BULLOCK, President 
B. H. WRIGHT, EDGAR C. FOWLER, 
eretary Supt. of Agencies 








Life, passed | 


loved and es- | 


| OVER 
$313,000,000 


is the amount 
paid policy- 
holders since 
organization, 
plus amount 
now held at 
to their credit by 





interest 


The Prudential 


WE WANT AGENTS 
WE WANT MANAGERS 
WE WAN’ You! 


The Prudential Insurance Company of America 
Incorporated as a Stock Company by the State of New Jersey 
JOHN F.DRYDEN, President. 

| Write for Agency 
| Home Office, - - NEWARK, N. J. 





UNEXCELLED IN 
Favorable Mortality 


——§£D—— 
Economy of Management 
THE 


Provident Life 


AND Trust Company 
OF PHILADELPHIA 


Rates of Premium Extremely Low 
and still further reduced by 
Annual Dividends: 


RELIANCE LIFE 


PITTSBURGH 


Policies That Can’t Be Beat 


Assets 
Over Two and One-Half 
llillions 


Exceptional opportunities for General 
Agents in 


PENNSYLVANIA 
IOWA AND ALABAMA 








OHIO, 








The Northwestern 


Mutual Life Insurance Co. 
of Milwaukee 


GEO. C. MARKHAM, President 
A. Ss. HATHAWAY, Secretary 


New Business Paid-For 





1905 - - - $90,334,038 
1906 - - - 93,563,452 
1907 - + += 102,283,634 
1908 ee 109,773,709 
Each year larger than any-in the 
previous history of the Company. 

o d Busi 1858. 











| NSURANCE MEN will Note the signif 
cant increase in The Northwestern’s 

new business during the past four years. 

TANT FACTS relating to this 


business are shown by the following per- 
centages: “ 
Expenses Mortality _ Interest 
1905 12.15 67 4.73 
1906 11.76 59 4.72 
1907 11.81 58 4.76 
1908 10.76 59 4,84 
It is capable of easy demonstration that 
The Northwestern is the best Company to 
insure in. 


See The Northwestern's Policy contract 
with its Dividend Options, Paid-up and En- 
dowment_ Options, tions of Settlement 
andthe Premium Loan feature. . 
Issues Partnership and Corporation In- 
surance. : : 
For further information or an Agency, 


address 
H. F. NORRIS, 
Superintendent of Agencies. 
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1,000 APPLICATIONS IN 2 WEEKS. 





New York Insurance Department Re- 
fusing Many Requests for Agency 
Certificates. 





One of the busiest offices in Albany 
just now is tnat of the agents’ certifi- 
cate bureau of the New York Insurance 
Department. This is due to the recent 
enactment of a law requiring life insur- 
ance agents to apply for licenses, on 
blanks prepared by the department and 
containing questions intended to bring 
out their qualifications. Heretofore, 
life agents’ licenses have been granted 
on application of the companies, and 
largely as a matter of form; the total 
jast year being about 17,000. These ap- 
jlications were usually filed in January, 
and few were asked for in the summer 
months. The new requirements, how- 
ever, have aroused a keen interest, with 
the result that, since the law became 
operative and the blanks available, an 
average of about 75 applications have 
been filed each day. Each application 
requires an examination into the quali- 
fication of the applicant and, if his 
answers are not satisfactory, corres- 
pondence to bring out additional facts. 
In a little over two weeks, 1,019 appli- 
cations have been filed, on 852 of which 
certificates have been granted, upward 
of 100 have been investigated by cor- 
respondence, and between 20 and 30 re- 
fused. 

Variety of Unsuccessful Ones. 

Among the applications refused are 
those of a New York banker, a railroad 
conductor, a barber, a foot specialist, a 
physician, several lawyers, a clergyman 
~-who naively says that,while some poli- 
cies were obtained by him last year, 
“my name was not used”—and another 
clerygman, whose authorization the 
company’s general agent earnestly 
recommended, because he had “a very 
wealthy congregation, in a smal] town, 
and wished to increase his income.” 
Among the applications still under in- 
vestigation are that of an undertaker, 
thought to be a rather gruesome life 
insurance solicitor, several college 
students, a university professor, a bar- 
tender, the head waiter of a famous 
New York restaurant, a musician, a 
writer of magazine articles, and several 
railroad clerks and ticket agents. The 
largest amount written by an applicant 
during 1908 is about $1,000,000. About 
15 per cent. of the applications come 
from beginners. 

To Check Part-Timers and Rebating. 

In view of the discretion vested in 
the superintendent to. grant or withhold 
licenses, Superintendent Hotchkiss has 
been asked what general rules were 
being followed by the department in 
passing upon applications. He replied: 

“As I understand the purposes of the 
new law, it is to check, as far as possi- 
ble, the payment of commissions to 
those persons, in no wise connected 
with the insurance field, who have been 
in the habit of exacting compensation, 
in the shape of a share of the commis- 
sion, from regular agents to whom they 
gave a friendly suggestion as to a life 
Insurance prospect; to put an end to 
the practice whereby persons desiring 
Insurance secured unlawful rebates, by 
having a partner or close friend ap- 
pointed an agent in order to write a 
particular policy; and, also, generally 

though of course, within reasonable 
limits—to restrict the writing of insur- 
ance to those qualified by experience 
or intending to make themselves so. 

First a Trial Year. 
“With these views in mind, the de 


partment has, as a rule licensed all 
regular life insurance agents, general, 
managing and local, the employees in 
the offices of companies or in the work- 
ing force of general or managing 
agents, beginners who indicated that 
they had a bona fide intention of solicit- 
ing life insurance as a means of liveli- 
hood, part-time men in small communi- 
ties, even the chiefly engaged in other 
gainful occupations, provided such oc- 
cupations seem compatible with the 
solicitation of life insurance, and even 
part-time men in large communities, 
if their applications indicate an inten- 
tion to devote a fair portion of their 
time to such solicitation. It has been 
thought that the full purpose of the law 
cannot be carried out until the real 
efficiency of the applicant is indicated 
by such facts as the department will 
require on the renewal application next 
year. Hence, many applications are so 
marked that a supplementary investiga- 
tion will be made in January, 1910 


Ban on Professional Men. 

“As a rule, applications have been re- 
fused or put aside for investigation 
when received from those apparently 
—or, from their answers, possibly— 
seeking authority to divide commuis- 
sions, in return for mere information 
given a regular agent as to a person 
desiring insurance, or when the answers 
in any way indicated that the applica- 
tion was to cover the writing of a single 
or very occasional policy. More, it has 
not been thought proper, without a very 
considerable investigation, to grant cer- 
tifiecates to merchants, manufacturers, 
bankers or professional men, or, save 
in the case of companies doing an in- 
dustrial business to city salesmen or 
laborers. 

“With the experience of a few days 
more, the department will be able to 
give out some definite instructions to 
companies. From present appearances, 
the number of applications during the 
balance of the year will be many times 
those formerly received.” 





FROM ONE VIEWPOINT. 





“T have $10,000 of life insurance upon 
which I have been paying premiums for 
fifteen years. I have just been making 
a little computation and I find that if 
I had invested those premiums at 6 per 
cent. interest I should now have, in 
place of the life insurance policy, a very 
snug sum of money, which would be 
quite welcome in my present circum- 
stances. I need insurance, but I could 
take another policy and thus have both 
the money and the protection. Of 
course, at my present age my premium 
would be considerably higher, but, nev- 
ertheless, I should be better satisfied 
if I had invested my premiums securely 
at a good rate of interest instead of 
carrying life insurance during the past 
fifteen years.” 

Have you ever heard anyone reason 
in that manner, or have you sometimes 
thought pretty much the same thing 
yourself? Please observe that there 
are several very good-sized if’s in that 
proposition. If you had invested your 
premiums—but one never does invest 
the like small sums, systematically, 
through a series of years, and especially 
at 6 per cent. interest. One may de- 
posit small amounts in the savings bank 
from time to time, but, sooner or later, 
he will draw them out again, possibly 
to be invested profitably in some other 
way, but more commonly to be ex- 
pended for something else than perman- 
ent accumulation. Again, in opposition 
to that “if” is what “might have been.” 
Had you died during the fifteen years 
the return to your beneficiaries would 
have been far greater than the prem- 
iums paid in with interest. You did 
not die, but many who insured at the 
same time with you did die. You have 
had the benefit of the production dur- 
ing that period, just the same as those 
who died, and it was worth all it cost 
you.—Mutual Iaterests. 





f om! 
‘* Million a Month for Three Months ”’ 


ist Month $1,000,000 
2nd Month $2,000,000 


3rd Month $3,093,000 


INSURANCE WRITTEN AND IN FORCE 


Standard Mutual 


Life Insurance Company of America 


Home Office: 20th Floor Commonwealth Building, Pittsburg 
Officers 


ELGILN A. HILL, Secretary 

JOHN ©. HILL, Treasurer 

BE. W. STEVENSON, M. D., Medical Director 
CHARLES E. BOOTHBY, Actuary 


4. WARREN LYTLE, President 

A. L. LEWIN, M. D., Viee President 
W. WALLACE MILLER, Vice President 
DR. RK. L. SMITH, Vice President 


WILLIAM A. WOOD, Auditor 
. 
Directors 
J. WARREN LYLTE, Founder and President Pittsbarg CHARLES E. DINKEY, General Superintendent Edgar 
Academy Thomson Steel Mills. 
A. L. LEWIN, M. D., Director Pennsylvania National Bank, 4. H. MeCRADY, President Me€rady Bros. (o., Vice 


President Braddock Trust Company, President Toronte 
Fire Clay Company, Vice President Diamond Coal 
Company, Director Niagara Gypsum Company, Treasurer 


Direetor Pennsylvania Savings Ban 

W. WALLACE MILLER, Vice President Arbathnot-Stephen- 
son Dry Goods Company 

Dr. R. L. SMITH, Vice President Dexter Coal Company 

JOHN €. HILL President Beaver Valley Stone Quarries WILLIAM R. JARVIS, Manager Sullivan Machinery 


FRED W. SCOTT, Scott, Pardy & Bradshaw, Attorneys Company 
ELGIN A. HILL, Real Estate CHARLES E. BOOTHBY, Actuary 
E. W. STEVENSON. M. D., Medical Direetor JOHN S. OURSLER, General Superintendent New Castle 


and Sharon District, Carnegie Steel Company 

EUGENE P. WHITCOMB, Vice President and General 
Manager Union Natural Gas Corporation, Viee President 
Kansas Natural Gas Company 

THOMAS H. RENIERS, P. C. Reniers Sons, Granite 

WILLIAM A. WOOD, Anditor 

THOMAS M. ALLEN, Plumbing and Hardware Supplies, 
Director Central National Bank, Wilkinsburg 

H. W. F. GRAHAM, Douthett & Grabam, Clothiers 

W. R. HADLEY, Secretary and Treasurer Union Natural 
Gas Corporation 


HON. HYATT M. CRIBBS, Director First National Bank of 
Verona, President Pittsburgh Pole & Forge Company, 
President J. R. Cribbs & Son, Lamber, Representative 
to the State Legislatare 

H, 1. SCHOTTER, General Manager City Mills, Carnegie 
Steel Company 

J. M. HORNER, Seeretary and Treasurer MeCrady Bros. 
Co., Direetor Braddock Trust (o., Secretary American 
Gypsum Company, Director Rogers Sand & Dredge 


Company 
Guarantors 
4. C. ARMSTRONG, Pittshurgh Academy, Pittsburgh 


JAMES T. HADLEY, Treasurer Keid Gas Engine Co., and 
Vice President Shoup Oil Co, 


DR. J. KE. RIGG, Director First Nat. Bank, Wilkinsburg 

DR. J. B. KEAGGY, Banking and Real Estate 

H. F. TEXTER, President Texter Lamber Company 

H. RK. LIGHTCAP, Manager J. B. Keaggy Banking and Real M. G. CONLIN, President Home Title and Trast Company 
‘atate Duquesne, 

LEWIS AMSHELL, Banking and Real Estate 


E Pa. 
JOSEPH 8S. RICK, of New Castle, Pa. 
— 











CENERAL ACENCY IN UTAH 


A growing, medium sized, Western Life Company has a most attractive 
proposition for the right man. 





Company is well known in this state having over $1,500,000 in force 
there now. 
An elegant opportunity for a producer to build a big and permanent 


income, 


Address o6 UTAH ” 


Care of EASTERN UNDERWRITER 











MANAGER WANTED 


One of the old line Life Insurance Companies with an excellent 
record, desires a manager for Trenton and vicinity. 

Full Commissions and Renewals will be allowed; or, if preferable, 
salary and first years’ commission. 

Write stating age, experience and record. 


Address “ MANACER “s 
THE EASTERN UNDERWRITER 
105 William St., New York City, N. 














Agency Opportunities in New Jersey 
A Strong Eastern Company writing 
Accident and Health, Burglary and Plate Class, 
and Surety and Fidelity Bonds 


has a mighty interesting proposition for a LIVE WIRE in both 
Newark and Paterson 


Address ** NEW JERSEY OPPORTUNITIES”’ 
Care of EASTERN UNDERWRITER 




















An advertisement in the columns of the 
EASTERN UNDERWRITER 
is a paying Proposition--TRY IT> 


See 
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THE EASTERN UNDERWRITER. 





June 17, 1909. 








~ WHY ASSESSMENT LIFE INSURANCE IS A FAILURE. 


Here is the evidence of one of its 
own officers to prove that assessment 
life insurance is a failure. The head 
consul of the Modern Woodmen of 
America once made the following re- 
port: 

Statistics show that all fraternal benelit 
societies with our present plan increase in 
cecst with cach added year of age. The 
younger, and consequently cheaper societies 
get the new members and the older societies 
ure left to die. g 

he time wili soon come when there will 
be maby younger societies who will furnish 
insurance cheaper than our order. A mer- 
chant cannot seli calico at 10 cents a yard 
when his neighbor is selling the same at 5 
cents. The Modern Woodmen of America 
cannot obtain members when a younger so- 
ciety is furnishing the same kind of insur- 
ance at less cost. f 

The plan cf fraternal insurance in keep- 
ing the rates down to get new members de- 
pends entirely upon its ability to increase 
the number of new members of young ages 
10 support the death claims of the older 
ages. You can easily understand that each 
seciety thus formed will reach a point when 
ic will be impossible to get enough new 
young ages to overcome the increased deatn 
rate of the older members. We have only 
tu illustrate this by quoting the following 
facts: 

The American Legion of Honor, organizeé 
in 1878, reached the point where the death 
claims overbalanced the pew accessions of 
young ages in 1894. 

The Ancient Order of United Workmen of 
Denver, Colorado, organized in 1882, ran 
nleng to 1898, when its condition became 
apparent. 

Same order, of Illinois, organized in 1875, 
continued until 1894 before this condition ex- 


isted. The same order, organized in New 
Jersey in 1892, reached this condition in 
1%)1. Same order. in Massachusetts, organ- 


ized in 1883, reached this condition in 1900. 
The Chosen Friends Order, of Indianapolis, 
Indiana, organized in 1879, reached this con- 
dition in 1890, and in 1900 it became de- 
funct. 
The 
Md., 
condition, 
funct. 

The Good 
ton, Mass., 
above condition in 
came defunct. 

The Safety Fund Insurance Society, Syra- 
cuse, N. Y., organized in 1889, reached the 
ubove critical stage in the year 1900, and 
in 1903 it became defunct. 

The Royal Templars of Temperance, organ- 
ized in Buffalo, N. Y., 1877, became defunct 
in 1904. 

The question now arises as to whether an 
accumulation of a small surplus for an emer- 
gency fund by 4 stipulated premium com- 
pany which is subject to increase or call tn 
ease of need of additional payments, is any 
safer method. We answer by stating the 
experience of the following ‘stipulated 
premium’ or assessment societies: 

The Bay State Beneficiary Association, or 
ganized in 188i, was dead in 1898. 

The Chicago Guarantee Fund Life Society, 
erganized in 1884, was dead in 1899. 

The Connecticut Life, of Waterbury, 
Conn., organized in 1883, was dead in 1899. 


Golden Chain Order, of Baltimore, 
organized in 1892, reached the above 
in 189%, and in 1899 became de- 


Fellowship Royal Society of Bos- 
organized in 1882, reached the 
1895, and in 1905 it be- 


The Equitable Mutual Life Association, of| 


Waterloo, Ia., organized in 1881; was dead 
in 1899. 
The Federal Life Association, of Daven- 


port, Ia., organized in 1882, was dead in 
899 


The Merchants’ Benefit Association, of} 
New York City, organized in 1877, was dead 
in 1898. 

The Mutual Benefit Association, of Fort 
Dodge, Ia., organized in 1882, was dead in 
1899. 

We could go on and continue this long list 
ef associations that started out to insure 
lives at an extremely low rate of premium,)| 
and all of which have utterly failed. 

As a further illustration of the foolishness 
of a man insuring his life on the assessment 
plan, let us take the rates of the Royal Ar- 
cynum, among the better associations of this 
class of insurance. 

At age thirty-five a man is insured by the 
Royal Arcanum for $2,000, for a monthly 
premium of $2.60, which together with his 
monthly lodge dues of 50 cents, makes a to-! 
tal of $3.10, or $37.20 a year. Should he 
continue to pay for twenty years, he will 
have paid in $744. That is what his life in | 
surance will have cost him in twenty years. | 
At no time during these twenty years has 
he had any other value to his policy thin 
that of a death value. 


Now suppose the same man should take 
au ordinary life policy with a regular old 
line life insurance company, his annnol 


premium for $2,000 would be $54.46 a year, 
and in twenty years he would have paid in 
to the life insurance company $1,089.20, or 
£345.20 more would have been paid to the 
life insurance company than to the Royal} 
Areanum: but his cash guarantee at the end 
of twenty vears is $606, and. in addition to 
this cash value, he has been receiving an- 
nual dividends during the entire twenty 
years of his insurance. ! 

The net cost to the man insuring in the 
life insurance company. without regard to! 
his annnal dividends, will he $483 for insur- 
anee during the twenty years. The net cost 


to the man insuring in the Royal Arcanum, 
entirely without dividends, is $744, a differ- 
ence in favor of the life insurance eed 


of $261 besides the annual dividends which 
wi be paid him during the life of the 
wolicy. 
Cae you understand how any sensible 
man would hesitate to place his insurance 
in a regular old line life insurance rather 
than in any assessment society: Does any 
man living who is considering between as- 
sessment insurance and regular life insur- 
ance ever stop to think that after he has 
paid ten, fifteen or twenty years into his 
assessment company he has not a dollar com- 
ing to him in case he should stop paying? 
Must he keep on paying for life’ es. 
Suppose he should live thirty years and 
the assessments have not been increased, he 
will have paid for assessments in that time 
1.116, and suppose he is then unable to 
keep up his assessments, what has he left 
for his money? Not one cent; no extended 
insurance; no loan value; no paid-up-policy. 
Notwithstanding this unfavorable compayr- 
ison, it is made with the expectation that 
the assessment company will continue to ob- 
tain a sufficient amount of new blood in 
order to meet its increasing death claims, 
and one knows from the experience of past 
organizations based on that plan, that one 
out of ten of those organized live twenty 
years; but that in the history of real life in- 
surance companies, the companies have put 
up the full reserve as required by the ac- 
tuaries, year after year, for many years, and 


your portion is held in reserve to protect 
your policy. 
Money invested in life insurance rep- 


resents in most cases the hard-earned sav- 
ings of the people. Therefore, those sav- 
ings should be secured by a careful selec 
tion of the depository company. It is not 
only a question of the condition of the com- 
any to-day, but what its future condition 
fs going to be, which represents to the pol- 
icyholder whether he is making a good in- 
vestment or not.—The Field, published by 
the Phoenix Mutual Life. 





PROGRESS IN LAW REVISION. 


Committee Charged with Codifying 
Maryland Insurance Statutes Mak- 
ing Headway. 


Steady progress is being made by the 
committee named by Governor Crothers 
some months ago to codify the insur- 
ance laws of Maryland. The committee 
shortly after taking up its work ad- 
dressed a communication to the leading 
underwriters of the country in the dif- 
ferent departments of insurance, invit- 
ing suggestions in the matter. The re- 
sponses are largely in now and are be- 
ing carefully gone over and tabulated. 
Once this be completed the committee 
will draft the revisions fixed upon, sub- 
mitting the result of their efforts to the 
Governor for criticism. The latter, in 
turn, will address the Legislature upon 
the subject offering the code in such 
final form as he wishes it adopted. 


_ WANTED 











JOHN HANCOCK 


I want two clean life men who can pro- 
duce business. For such men I have 
something good. | 
WIM N. Compton, Gen’! Agent 
JoHN Hancock Mutua Lire Ins. Co. 
220 Broadway, N. C. 
Tel. 6030 Cortland 





PLANNING A REORGANIZATION. 
Rhodus Brothers and Brother-iIn-Law 
Seek Opening Through Consoli- 
dated Life Securities. 





There is much interest in the move 
en part of the Rhodus Brothers of Chi 
cago to break into life insurance again 
After the downfall of the Central Life 
Securities Company and the forty 
seven different Rhodus companies, most 
of which were attached to each other 
in some sort of way, the Rhodus Bro- 
thers have been rather quiet, except as 
they appeared in proceedings in court 
against them. Recently B. F. Rhodus, 
has been addressing stockholders of the 
Central Life Securities Company in an 
effort to square himself with them and 
gain their confidence. He now an- 
nounces that the Consolidated Life Se- 
curities Company has appointed offices 
in Chicago, and presumably its aim is 
to take over the remnant of the Rhodus 
organizations that were put out of busi- 








ness and are in the hands of a receiver. 
The three brothers and their brother-in- 
law, Geo. S. Barnes, are to become di- | 
rectors of the Consolidated Life Securi- | 
ties Company. It has been predicted | 
that the Rhodus Brothers were quietly | 
framing up a line of procedure to begin 
operations again. 





1860 


GEORGE E. IDE, President 


Assets.................$21,708,901.70 
Liabilities (including Di- 
vidend Endowment 
Fund).... 
Dividend Endowment 
Fund (Deferred 
Dividends)........... 1,970,463.00 
Net Surplus........ eawe 
Insurance in Force... .. 88,368,244.00 


The 


gain in the amount of insurance in 


force ; 


over $1,704,048.00 and that over 
$467,700 was added to surplus ac- 


count. 


49th Year 


Home Life 
Insurance 
Company 


of New York 


1909 


ceeeeceeeee 20,471,723.76 


1,237,177.94 


49th Annual Report shows a 


that assets were increased 











all members. 





A PENN MUTUAL PREMIUM, less a PENN MUTUAL 
DIVIDEND, purchasing a PENN MUTUAL POLICY, con- 
taining PENN MUTUAL VALUES, make an INSURANCE 
PROPOSITION which in the sum of ALL ITS BENEFITS, 
is unsurpassed for net low cost and care of interests of 





THE PENN MUTUAL, 
LIFE INSURANCE COMPANY 
OF PHILADELPHIA 


On January 1, 1909, rates were reduced and values increased to full 
3% reserve 














CAPITAL $1,000,000 


Management. 





Georgia Life Insurance Company 
OF MACON, GA. 


(Now Organizing) 


W. E. SMALL, President 


SURPLUS $500,000 
LIFE AND CASUALTY INSURANCE 


Perfect Protection at a Reasonable Cost Under Safe, Sane and Conservative 
First Class Openings in both Branches for PRODUCERS 


Address M. Y. Manley, Superintendent of Agencies 











PRODUCERS OPENING 


In Large Northern New York City with 
best proposition in Life Insurance on the 
market. Want a man WHO CAN SELL 
his goods. If interested get in touch 
with— Address 

K. B. P.. EASTERN UNDERWRITER. 








FOUR IHIGH-CLASS INSURANCE or 
Pank Stock Salesmen in a proposition 
backed by men of national reputation. 
“Salary and Commission.” Address, A. L. 
D., Care of EASTERN UNDERWRITER. 











CENTRAL NEW YORK | 
Opportunity for first-class Life Insurance 
Salesman. MUST BE A PRODUCER. 
Largest city in district. Best territory 
in state. A. 1. Contract to right man. })| 
Permanent position. Address L. A. K. | 
EASTERN UNDERWRITER. 




















Missouri, Ohio, Arkansas, 
Illinois, and Kansas. 


ASSETS ~ - - 
INSURANCE IN FORCE ” 





Liberal Contracts for energetic Agents and Agency Managers, 
for territory in States of Indiana, Pennsylvania, Michigan, 
Tennessee, 


AMERICAN CENTRAL LIFE 
INSURANCE COMPANY 


INDIANAPOLIS, IND. 





Texas, Alabama, 


- $1 ’ 7 50,000 
= $20,000,000 


























June 17, 1908. 


THE uieeeacienan seanatshnndsimaeall 








ELECT McADAMS PRESIDENT. 





Chicagoan Chosen Head of American 
Institute of Actuaries—Buttolph 
Vice-President. 





E. E. Hardeastle, actuary of the 
Union Central Life, having declined to 
accept the proffered presidency of the 
American Institute of Actuaries, Lucius 
McAdams, hitherto vice-president, was 
elected to the office. Henry W. But- 
tolph, an independent actuary of In- 
dianapolis was chosen vice-president. 





P. W. WARD DEAD. 





President of the Cleve'and Life Expires 
After Prolonged Iliness. 





Former Senator Peter W. Ward of 
Cleveland, for many years Ohio state 
agent of the Ocean Accident & Guaran- 
tee Corporation Ltd. of London, one of 
the organizers and the president of the 
Cleveland Life Insurance Company, and, 
during his term as Senator, chairman 
of the life insurance codifying commis- 
sion, died at his home in Cleveland at 
3 o'clock Wednesday afternoon, June 9, 
and was buried Saturday morning. 
Death was due to a cancerous growth, 
with which he had been affected many 
months. Eight weeks before he had 
been taken to St. Alexis hospital for 
an operation, but after it was begun 
his condition was discovered to be such 
that an operation was useless and he 
was returned to his home to linger till 
death eame. 

Mr. Ward was born in Olmsted Falls, 
O., in 1852, one of the 12 children of 
James and Mary Ward. He received a 
common school education and removed 
to Cleveland at the age of 17 to take 
mercantile employment. After his mar- 
riage in 1874 he studied law and was 
admited to practice in 1878. In 1891 
he became attorney and adjuster for 
an insurance company, and later be- 
came state agent for the Ocean Acci- 
dent corporation. In 1906 he was one 
of the organizers of the Cleveland Lif= 
Insurance Company, which began busi- 
ness the next April with $:.5,000 paid- 
in capital and a considerable surplus. 

He took an active part in the Demo- 
cratic politics of Cuyahoga county, and 
in 1903 Mayor Johnsoa appointed him 
to the Board of Education. He was 
re-appointed and was president of the 
Board at the time of his death. He was 
elected to tae State Senate in 1905, and 
in the sessions of 1906’ and 1907 served 
as chairman of the commission which 
practically revolutionized the life in- 
surance laws of the state. The condi- 
tion of his health prevented his accept- 
ing a renomination to the same office. 
Many insurance men from all parts of 
the state attended the funeral, 





Making Large Gains. 





The new business of the Pittsburg 
Agency of the Equitable Lif2, Edward 
A. Woods manager, for the first ten 
days of June was $817,500 as compared 
with $503,000 for the similar period of 
last year. The amount secured from 
January 1 to the above date was $7,- 
15,250 as against $5,318,200 for the 
same period of 1908—a gain of $2,- 
397,050, 

The slogan adopted by the agency is 
25,000,000 of new business per year. 





$17,500 For An Arm. 





The New Jersey Supreme Court— 
Justice White’s division—has given a 
verdict of $17,500 damages in favor of 
Marie Dresch, of Jersey City in her suit 
to recover for injuries received when 
her arm was caught in a mangle of the 
factory of John G. and Jame Elliott, the 
Crescent Manufacturing Company, of 
Jersey City. Justice White told the jury 
that they might consider the fact that 
the plaintiff was under the age of four- 
teen, which ig the legal age of employ- 


ment in New Senate as so much evi- 
dence of negligence on the part of the 
employer. 





BARRED FROM SOLICITING. 





Commissioner Cooper of North Dakota 
Decides Companies Organizing Can- 
not Seek Business. 





In a ruling denying the right of the 
Midlaad Life Insurance Company, now 
forming at St. Paul, Minn., to solicit 
business in North Dakota through non- 
resident agents, Iasurance Commis- 
sioner Cooper holds that tae institution, 
though but partly formed, is amenable 
to the same regulation as though it 
were fully organized, and he refuses to 
grant the concession asked for. 





CHANGES ITS NAME. 





Policyholders’ Mutua! Hereafter to be 
Known as United Mutual Life, 
of Philadelphia. 





Approval of its charter amendment 
having been received from the autaori- 
ties at Harrisburg, the management of 
the United Mutual Life (formerly 
known as the Policyholders Mutual 
Life) of Philadelphia, will at once put 
into effect the changes in method decid- 
ed up by the members of tae company 
at a recently held meeting. 





Indicator Charts. 





From the Indicator Publishing Com- 
pany of Detroit we have received charts 
for 1909; first, giving the financial and 
business status of American and Can- 
adian legal reserve life insurance com- 
panies in the United States and second 
co-operative life, accident and fraternal 
associations operating throughout the 
country. Both publications have been 
issued for over 20 years. 





Missouri Casualty Company in Alabama. 





Admission to Alabama has been grant- 
ed the American Life & Accident Insur- 
ance Company, of Salisbury, Mo. The 
corporation which began business on 
January 15, 1908, had tutal assets at the 
close of the year of $117,084; its capital 
was $100,000, and its net surplus, 
$12,010. 





ROTATION OF CLERKS DESIRABLE. 





In the Bank of England, the Bank of | 
Germany and most of tne Canadian 
banks, according to the Bulletia of the | 
United States Fidelity & Guaranty Com- 
pany, no clerk knows when he leaves 
his desk one day to what departmeat 
he will be assigned upon his return to} 
duty. This is considered one important 
reason why bank defalcations among 
the employes of these banks are so rare. 

We consider it an excellent sign 
when a bank occasionally shifts its 
clerks without warning from one post 
to another. In a large proportion of 
the bank defalcations which are forced 
upon our unhappy attention we find that 
the defaulter was allowed almost ex- 
clusively to keep his own books and 
handle his own cash for a long period 
of time. 

Where a bank employe holding a re 
sponsible position is disposed to remain 
at his post without change or without 
a vacation it would be well for someone 
in authority to politely suggest the ex- 
pediency of a change of air for the 
“faithful servant.” Any wrongdoing 
would then be quickly discovered. 

Every bank which desires a perfect 
system of banking should shift each 
employe from desk to desk without any 
previous notice whatsoever, for, apart 
from our own experience, the worst 
bank defalcations whica have occurred 
in this country have been where “trust: 
ed employes” have been “trusted” to 
such an extent as to have entire con- 
trol and custody of the cash and books 
in their own departments. 

Everyone is interested, either direct- 
ly or indirectly, in the stabillty of our 





banks and banking system. We, there | 
fore, should all make every effort to| 
have a proper checking and rotation 
system adopted by all banks through- 
out the country. 





Wants $15,000 for Loss of Eye. 





Because he lost the sight of his right 
eye while working in the jewelry fac- 
tory of William B. Kerr Company, 144 
Orange street, Newark, Albert Meurer, 
has sued to recover $15,000 damages 
fom his fermer employer. Meurer 
was hurt September 9, 1907. He was 
using a chisel and hammer on a piece 
of hard alloy when a chip flew off and 
lodged in his optic, destroying the 
sight. 





Verdict for $20,000 Against Automobilist 





A verdict for $20,000» damages was 
given E. D. Mayer, at Poughkeepsie, N. 
Y., on the 9th inst. in his action against 
Miram Karagheusian, a rug importer of 
New York City. Mr. Mayer’s wife was 
badly injured in an automobile accident 
last September tne machine being own- 
ed by Mr. Karagheusian. 





Under the management of Frank M. 
Avery the Fire Association and the 
Philadelphia Underwriters have opened 
a California department, with head- 
quarters at San Francisco. 





In process of organization is the Guar- 
antee Casualty and Bonding Company 
of Los Angeles, Cal. 





Speculation as to who would get tae 
Metropolitan District representation of 
the Insurance Company of North Amer- 
ica, vacated through the death of Benoni 
Lockwood, was set at rest on Thursday 
last, by the announcement that the plum 
had been secured by Talbot, Wallace 
and Company. 





After a ten months’ seige in the 
hospital Benjamin Goldsmith, of Gold- 


smith Brothers, Metropolitan brokers, | 


is now at his home canvalescing. He 
hopes to be in shape for an ocean trip 
before long, after which he will buckle 
down to his accustomed hard grind. 








SPECIAL 
CONTRACT 
SALESMEN 


Get my new policy. Leads them all. 
I know just what you need, and have 
got it. This is quick action for you. 
Write me to-day: 

CURTIS J. HEBERT, 


Southern Manager 


The Reserve Loan 
Life Insurance Company 


James Building, 
CHATTANOOGA, TENN. 




















THE 
FIRST MUTUAL 


Chartered in America 


NEW ENGLAND 


MUTUAL LIFE 
INSURANCE CO. 


BOSTON, MASS. 





Operates on a full 3 per cent. Reserve 
under Massachusetts Law, and 
offers the very best possible 
security, with a safe, 
equitable contract 


FINANCIAL STATEMENT 
Assets Jan. 1, 1909... $47,980,647.74 
Liabilities 44,476,655.68 
Surplus. 3,503,992.06 


Alfred D. Foster, President 

D. F. Appel, Vice-President 

J. A. Barbey, Secretary 

Wm. F. Davis, Asst. Secretary 
J. G. Wildman, Asst. Secretary 








MANY GOOD PLACES 


are waiting for the 


RIGHT MEN 





Much desirable territory is unoccupied, 
ready for men who can demonstrate 
their capabilities. Policy plans recently 
revised, thoroughly in accord with new 


laws, with reasonable premium rates 
and liberal values and rights. 


ARE YOU ONE OF THEM? 


Union Mutual Life Insurance Company 


PORTLAND, MAINE 
FRED E. RICHARDS, President 
EDSON D. SCOFIELD, Supt. 
Address 


180 Br 
either: Lainie’ * CHASE, 





oadway, ag York City. 
84 Adams tee Chicago, lh. 











THE COLUMBIAN 
NATIONAL LIFE INSURANCE CO. 
OF BOSTON, MASS. 


The Only Massachusetts 
Non-Participating Company 





The Most Modern Forms of 


LIFE, ACCIDENT AND 
HEALTH INSURANCE 


Correspondence desired with good 
Producers. References required. 


ARTHUR E. CHILDS, President 
WM. H. BROWN, Secretary and Treasurer 

















NATIONAL LIFE INSURANCE COMPANY 
of the United States of America 


CHICAGO 


ESTABLISHED 1868 


ALBERT M. JOHNSON, President 
ROBERT E. SACKETT, Vice-President 


ROBERT D. LAY, Secretary 


- $ 495,980 03 
1,167,464 28 
5,848,855 77 

- 23,968,070 00 


. 7 - - - 
. - . . - . 
- 7 - - . 


EXCEPTIONAL OPPORTUNITIES FOR MEN OF ABILITY 
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(Continued from page 13.) 

at the very foundation of our financial 
world. Without it in a reliable form 
the credit of the merchant and manu- 
facturer, the safety of our banks and 
financial institutions, and the protection 
of owners of property and those who 
loan money thereon would be practi- 
cally wiped out. The reliable, respoas- 
ible companies and agencies cannot af- 
ford to have the good name of their 
business brought in peril, and it is 
high time for us to each lend a hand 
in the correction of this evil. 

Suggested Reforms. 

“The key-note of the whole situation 
is proper supervision. I commend to 
your judgment the following desirable 
and just changes in the government of 
these companies. 

“All town and county co-operative in- 
surance companies should be under the 
supervision of the Insurance Depart: 
ment as are all other forms of insur- 
ance in this State. 

“They should make annual reports 
giving in detail their exact financial 
condition so that their policyholders 
may know just what protection is being 
given them. 

“Assessment companies should be 
permitted to charge a small policy fee 
(not over $1.50) and should obtain with 
the issuance of each policy a premium 
note from the assured. They should 
have at all times on hand cash or prem- 
ium notes in amount not less than some 
safe percentage of the outstanding in- 
surance. 

“All companies collecting a premium 
in advance should maintain an unearn- 
ed premium reserve of not less than 
such percentage of the outstanding in- 
surance as would pay such losses as 
would occur thereunder under ordinary 
conditions. 

“Such restrictions and such adequate 
and proper supervision once understood 
will I believe be warmly welcomed by 
that class of companies which operate 
on the assessment plan, and by a sub- 
stantial number of the general writing 
companies who have been honorable in 
their transactions, as tending to give 
them a standing in this State which 
they never have had and never can 
have under present practices and the 
existing statutes. 

“Let us each give careful considera- 
tion to this whole subject, and as op- 
portunity offers do his part in bringing 
about the desired results. Individually 
we may be able to do little, but if every 
member of this honorable body will 
loyally work for the success of this or 
any other worthy object, it canaot fail 
of a happy conclusion.” 

Concerning the National Association. 

By invitation Secretary H. H, Put- 
nam, of the National Association otf 
Local Fire Insurance Agents, who was 
present after visiting both the West 
Virginia and the Pennsylvania State 
gatherings recited a few cogent reasons 
why the membership in the parent 
organization though remarking inci- 
deatally that to urge the New York 
men to support the National Associa- 
tien was like carrying coals to New- 
castle, the agents of the Empire State 
having given abundant evidence of their 
loyalty to the larger organization. 

Concerning Rebating. 

While three resolutions were present- 
ed by the Committee on Resolutions, 
but one was passed, that approving the 
action of the National Association in 
recommending the adoption of uniform 
blanks; the other two were referred 
for further consideration. One of these 
concerned the advocacy of a Rate Ap- 
peal Board, while the other recommend- 
ed that at the next session of the Legis- 
lature an effort be made to so amend 
the present statutes, that rebating 
on fire and casualty insurance policies 
shall be barred equally with that on 
life contracts. 

Part Tariff Companies. 

It having developed that certain com- 

panies while loyal board members at 


certain points are rate-cutters else- 
where in the Empire State the agents 
decided to compile a list of such offices 
and publish the information for the 
benefit of the members. 


New Officers. 

At the suggestion of the nominating 
committee the following named were 
unanimously elected officers of the as- 
sociation for the year, the secretary by 
direction casting one ballot as express- 
ing the choice of the convention: 

President, Frederick W. Swan of El- 
mira; vice-presidents, J. C. Wilbur of 
Troy, L. G. Morgan of Buffalo, G. H. 
Russell of Albany, William E. Richards 
of Utica, Gilbert T. Amsden of Roches- 
ter and J. V. Baker of Gouverneur; sec- 
retary and treasurer, Glenn H. Johnson 
of Syracuse; chairman of legislative 
committee, John A. Murphy of Buffalo; 
executive committee, Edward S. Hawley 
of Buffalo, Henry D. Goodale of Water- 
town, Charles C. MecNitt of Norwich, 
William H. Hecox of Binghamton, W. 
C. Rose of Alban:, James F. Murphy of 
Niagara Falls, Fred G. Horton of 
Owego, Roy Brownell of Syracuse, 
Charles F. Goodrich of Newburgh, Rob- 
ert S. Paviour of Rochester and William 
M. Mandeville of Olean. 

Newell B. Woodworth, of Syracuse, 
who was to have made an address upon 
“The Tendency of the Times,” was un- 
able, because of illness in his immedi- 
ate family, to be present. 

As guests of the Binghamton Under- 
writers Association the visitors were 
entertained at luncheon at the Hotel 
Bennett, while in the evening dinner 
was had, a la Dutch fashion at Graf’s 
famous hall. 

Throughout the gathering the high 
reputation enjoyed by Binghamton for 
taking care of the sojourners witain 
its bounds, was worthily sustained, the 
only damper being supplied by the ele- 
ments, over which the citizens ap- 
parently hadn’t the least control. 





Will Uphold Proper Rates and Practices 





Addressing Henry H. Putnam, secre- 
tary of the National Association of 
Local Fire Insurance Agents, Ferris E. 
Shaw, vice-president of the United 
Insurance Company and manager of its 
fire branch, under date of the 10th inst., 
wrote as follows: 

“The United Insurance Company is 
about to organize the United Fire In- 
surance Company of New York as a sub 
sidiary company through which to oper- 
ate it’s Fire Branch, same being under 
the United Insurance Company’s con- 
trol. I will have sole charge of the 
underwriting. As the publicity now be- 
ing given the “United” naturally ex- 
cites interest on the part of the mem- 
bers of your esteemed association, | 
think it proper to announce in advance 
that I thoroughly endorse the principles 
of your association and that the United 
Fire will be a loyal supporter of same. 
Furthermore, that it will be operated 
along conservative lines, consistent 
with the principles of good underwrit- 
ing. It will. be a upholder of tariff 
rates and conduct it’s business on a 
high-grade standard. May I request 
that you make public announcement in 
your Association Bulletin of this dec- 


laration on our part which I am quite. 


sure will meet the full approval of your 
members. Thanking you in advance 
for the favor, I remain, etc.” 





A Desirable Addition. 





The accession of the Insurance Com 
pany of North America to the Newari- 
N. J., agency of Louis Schlisinger, 
strengthens the already desirable list 
of companies had by the office, and is 


a substantial appreciation of the grow-, 


ing importance of Mr. Schlisinger in 
Newark agency circles. Though start- 
ed less than six years ago the office 
now represents, in addition to the ster- 
ling Insurance Company of North Amer- 
ica, the following corporations: Glens 
Falls, Albany, Buffalo Germany, Dixie 
and the Security of New Haven. 


NO CHANGE IN ATTITUDE. 





National Association of Local. Agents 
Standing Squarely Against 
Overhead Writing. 





It has been intimated in certain quar- 
ters that the attitude of the National 
Association of Local Fire Insurance 
Agents has been considerably modified 
of ‘ata upon the question of overhead 
writing. From talks with numerous 
members of the organization during the 
State convention at Binghamton, N. Y., 
last week, The Eastern Underwriter un- 
hesitatingly and most emphatically de- 
nies that such is the case. When the 
formation of a Central Rating Commis- 
sion for handling electric traction busi- 
ness was first broached, the National 
Association, fearing that the contem- 
plated move boded ill to tae local men, 
sounded a vigorous alarm. 

Company officials gave emphatic as- 
surance that the idea was to conserve, 
in greater degree than at preseat, the 
business of the local agents and tha‘ 
the interests of the latter would be 
safeguarded to the fullest extent. This 
pledge secured the‘ National Associa- 
tion, naturally and properly, ceased to 
agitate the overhead writing ques- 
tion. That its members are a whit less 
opposed to any invasion of their terri- 
tory that they have ever been is un- 
thinkable. 





GOVERNOR VETOES BILL. 





Missouri’s Chief Executive Fails to Ap- 
prove Rate-making Law Advocated 


Given Newark Agency. 





Flindel] and Company have secured 
the Newark, N. J., agency of the West- 
ern Reserve Insurance Company of 
Cleveland. The other companies repre- 
sented in this progressive agency are: 
the Royal Exchange, American Central, 
Scottish Union, Prussian National, Jet- 
ferson, Camden, Humbolt and _ the 
Northern of London. 





Agent for Delaware at Orange, N. J. 





George W. Lamoreux, who seems to 
have a first mortgage on a goodly per- 
centage of the desirable business at 
Orange, N. J., has added the Delaware 
Fire, of Philadelphia, to his list of com- 
panies in that city. 





An Eastern Visitor. 





Vice-President and Manager C. G. 
Yates, of the Washington Fire, of 
Seattle was in Philadelphia and New 
York, for several days last week. 











by Local Agents. 





Through tne bill prepared by the| 
Missouri Local Agents Association per- | 
mitting tne local agents of the State to| 
make fire insurance rates, the govern- | 
ing autuorities having some part in the 
work too, passed the legislature by a} 
heavy majority, it failed to become a/| 
law because of the vetoe of the gov- 
ernor. | 

The measure was considered wholly 
undesirable by the insurance companies 
and they did not hesitate to oppose it. 





TAKES UP NEW LINE. 


up tae | 





The latest company to take 
writing of automobile floaters is the 
Commercial Union of London, one of | 
the most progressive of the many ex-| 
cellent British institutions represented | 
in this country. Yates and Company, of| 
this city, will handle the new depart- | 
ment in New York and the suburban | 
field. 





Change in Newark Agency Firm. 





R. S. Steadman, for some years a 
member of the Newark, N. J., local 
agency firm of Guerin, Steadman & 
Williams, has opened an office in the 
Union building and henceforward will 
operate on his own account. 

Messrs. Guerin & Williams will con- 
tinue in partnership, Mr. Guerin look- 
ing after outside affairs, while Mr. Wil- 


THE LOWEST COST 


To the Policy-Holder 


If it can be demonstrated to be a fact, 
is the best cagement with which to 
secure the application. Why not work 
for the Company whose agents, in the 
face of the strongest competition, 
repeatedly succeed in getting the 
business, because they know they 
represent the best Company? 


The 
Union Central 


Life of Cincinnati 


Assets, $67,933,245.40 

Liabilities, $65,434,131.29 

Capital Stock, $500,000.00 
Jesse R. Clark, President 
Allan Waters,Sup’t of Ag’ts 











THE POLICYHOLDERS 


—OF THE— 


EQUITABLE LIFE 


OF IOWA 


are pleased and satisfied. They do 
not lapse. Hence, an Agent’s 


RENEWAL INTEREST 


increases rapidly. See our per- 
centage of ‘‘Insurance Gained’’ 
for many years past. 

We offer Long Contracts; Fair 
Terms; and have good open 
Territory. 


Liberal Policies - Lowest Net Cost 














liams directs the running of the office. 











FIDELITY MUTUAL LIFE 


INSURANCE COMPANY 


——_————OF PHILADELPHIA 





HAS SOME EXCELLENT 
AGENCY POSITIONS 


Apply tt ALEXANDER McHNIGHT 
BROAD STREET 


—————-L. G. FOUSE, President 
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—————————————————————— 
GROWING APACE. 

It was a pleasure during the past 
veek to visit the home office of the 
ife Inmsurance Company of Virginia, 

nd througa the courtesy of Secre‘*ary 
togerson see the various departments, 
neet the officers—excepting President 
Valker, who was away on a short trip 

and department heads. 

Some day, and not very remote either, 
this prosperous, successful Southera in- 
stitution will need new and extended 
quarters. The company has acquired 
first one building and then another, bu: 
every bit of space is occupied and cer- 
tainly presents a picture of a great bee- 
hive. 

Each department has its work sys- 
ematized, using the most modern meth- 
ods ia order to expedite the handling 
of business, but notwithstanding this 
the requirements increase. This is due 

che progress made in the field and 

the consequent growth in assets. Thus 
during 1909 the record in all lines 
is far ahead of that of 1908—which was 
the best in the company’s history—due 
to che efficient manner in which ‘the 
business is supervised at the home 
office. Secretary Rogerson was for 

any years in the field—and has 





far 


associated with him as supervisors two 
men who have won their spurs as ca2- 
vassers. 

Without any great furrah, the Life 
Insurance Company of Virginia is 

eadily gaining in strength and popu- 
arity meriting the position it occupies 
as one of the most progressive com- 
panies in the South. 


MAKING HISTORY. 





To a question as to whether there 
was anything new this week, Second 
Vice-president Gaston of tae Metro- 
politan on Monday said to a representa- 
tive of The Eastern Underwriter: “Not 
this week, but you can count on some- 
‘hing about every week hereafter.” 

Well, we should say “Yes.” The 
Metropolitan has certainly been making 
history since the opening of 1909. Re- 
duced expenses, reduced rates and in- 
creased benefits to policyholders; that 
tells the story in a nutshell. The latest 
cut in rates, namely announcement of 
a marvelously low premium charge for 
$5.000 policies, is still a topic of inter- 
esting discussion among field men, ac- 
tuaries and other company Officers. The 
step, if taken by a less skilfully man- 
aged company, or one with decreased 
financial strength, would be viewed 
with grave apprehension, but the en- 
tire fraternity are well aware that no 
move is made by the Metropolitan wita- 
out serious consideration and a 
thorough assurance of its feasibility. 

Following the great changes in Ordi- 
nary affairs came the decision to ma- 
terially increase the benefits on Indus- 
trial policies, averaging about 15 per 
cent., as announced exclusively by The 
Eastern Underwriter in our issue of 
June 8. This it will be recalled, fol- 
lowed an extensive change in Industrial 
tables exceptionally favorable to policy- 
holders. 

The question is asked “What is the 

,~ motive or incentive prompting the 
Metropolitan in recent changes made?” 

For an answer we would refer our 
readers to the masterly paper by Haley 
Fiske, vice-president of the Metropoli- 
‘an, which appeared in The Eastern 
Underwriter of December 31, 1908. In 
this was a forecast of practically all 
that has since taken place. 





Speaking of the great record of his 
district—the production of $740,000 Ord- 
inary from May 10 to May 20, Z. T. 
Miller, superintendent of the New York 
No. 8 district of the Prudential says: 
“You can rest assured that the results 
shown in this district were not achieved 
in any haphazard way, but by the very 
hardest kind of work possible from 
every man on the staff. We used every 
honest, legitimate plan known in this 
business, and every man was on the 
job night and day during the period. 
We feel very proud of this record 
and believe that it is the greatest that 
has ever been shown or will ever be 
shown by a district in the history of 
this Company.” 





The Prudential has established a new 
district at Seattle (No. 2) placing in 
charge E. J. Rohrbach promoted from 
an assistancy at Salt Lake City. A sec- 
ond district has also been established 
at San Francisco, H. A. Sacre, assistant 
in San Francisco, No. 1 being promoted 
to take charge of it. 





The Life Insurance Company of Vir- 
ginia, is writing Ordinary business right 
at home. Richmond, with eight Assist- 
ants, carried off the “plum” in point of 
production last week—everyone being 
listed among the producers. 





Dr. J. Pierce Roberts of the Shenan- 
doah (Pa.), office of the Home Friendly 
Society of Baltimore, spent June 9th 
and 10th at the Home Office. 





Colonial Life Notes. 





The Colonial men are eagerly lovk- 
ing forward to the great Convention 
which is booked for June 25th and 26th. 
Needless to say, this year’s great rec- 
ord will serve to make it an occasion 
of the most enjoyable character. Every 
inan will return to his district with 1e- 
newed vigor and knowledge. 

The latest changes reported among 
the ranks of the Colonial are: Appoint- 
ments to assistancies: C. E. Thawiey, 
West Philadelphia; M. J. Cole, Wil- 
liamsburg; J. S. Plant, Morristown; W. 
F. Derendinger, Camden; Louis Zeruth, 
Easton; J. A. Myers, Pittsburg; F. P. 
Kugler, Norristown; T. W. Dobbs, Jer- 
sey City; M. Schoenfeld, New York; 
Transferrec—H. L. Rabiner from Jer- 
sey City to Williamsburg; Samuel El- 
‘enbogen from New York to Newark; 
L. M. Sylvesier from Pittsburg to Tren- 
ton. C. G. Otwell, Manager, Middle- 
town, transferred to Reading; H. R. 
iioward, Assistant, Paterson, promoted 
to an Inspeciorship; A. C. VanRossem, 
Assistant, Newark, promoted to the 
Managership of Middletown. 

The leading Manager in Industrial for 
the year is Manager W. J. Burn, of 
Brooklyn. Following him are: L. S. 
Brown, McKeesport; H. Morlock, North 
Philadelphia; B. I. Bowen, West Phila- 
delphia; W. L. Griffin, Jersey City. The 
leading ordinary managers are: P. 
Hughes, New York; W. L. Griffin, Jer- 
sey City; L. Janson, Williamsburg; D. 
EX. O’Neil, Harlem. 

The leading Assistant in Industrial is 
G. W. Jewel, of McKeesport, closely fol- 
lowed by M. J. Cafiero, Brooklyn; W. B. 
Field, North Philadelphia; F. J. Cole- 
man, Jersey City; W. Johnson, Newark. 
In Ordinary the list is headed by J. 
Rebinton, of New York. Following him 
are, S. Ellenbogen, Newark; F. Rosen, 
Harlem; J. Reilly, Jersey City; RF. 
€Echerff, Newark. 

Leading Agents (Ordinary); M. 
Rreiner, New York; E. Sullivan, Jersey 
City; A. M. Butterweck, Allentown; H. 
Richland, Harlem; L. Speakman, West 
Philadelphia. Industrial, G. A. Parkins, 
McKeesport; F. S. Shinn, North Phila- 
delphia; A. T. Gray, Harrisburg; S. 
Capowney, Trenton; J. E. O’Neil, Jer- 
sey City. 
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UNIFORMITY OR CENTRALIZATION 





About a week ago a committee—coa- 
sisting of Franklin MacVeagh, Secre- 
tary of the Treasury; John Mitchell ex- 
President of tae United Mine Workers 
of America; John Hays Drummond, 
mining engineer; Jeremiah W. Jenks, 
Professor of Political Economy at Cor. 
nell University; Samuel Gompers, presi- 
dent American Federation of Labor and 
Ralph McEasley, Chairman Executive 
Council of the National Civic Federa 
tion—called on President Taft to ask 
him to open a National Conference on 
Uniform Legislation to be held next 
January. He not only consented bul 
said to issue invitations to the Govern- 
ors of 46 different States, the presi- 
dents of various law colleges and State 
Bar Associations, also urged that the 
plan be pushed along earnestly. 


Tne President also stated that the 
movement to secure uniform legislation 
was a most important one. He said 


that uniformity was essential and that 
if some plan was not evolved whereby 
it might be attained we will have to 
have more centralization of power here 
in Washington. 

President Taft said in part: 

The securing of uniform legislation 
on different problems in all our forty- 
six different States is one of the most 
important movements which can be 
undertaken at tois time. With the pres- 
ent great development of this Nation’s 
industry and with forty-six different 
States continually passing new laws on 
all sorts of important subjects, a uni- 
formity in these laws is absolutely ne- 
cessary. Either some plan for attain- 
ing such uniform legislation must be 
put into effect in the different States 
or we will have to have more central- 
ization of power here in Washington. 


To no branch of business do the 
words of the President apply with more 
force than to insurance in all its branch- 
es. Chaos reigns in’ home offices at 
times owing to the inability. of recon- 
ciling the demands of one State with 
toose of anotner. One Legislature says 
“Thou shalt,” and another says “Thou 
shall not.” The dilemma, not to speak 


THE 


knotty problem for. solution. 

For several years, efforts have been 
made to secure President Taft’s alter- 
native, i. e., centralization of power in 
Washington through the establishment 
of National Supervision of Insurance, 
and though apparently a majority of 
the fraternity favored such a plan, 
nothing definite has been accomplished. 

Failing in this, hope arose in tae pos 
sibility of obtaining uniformity through 
the work of the Committee of Fifteen 
which met in Chicago a couple of years 
ago. After extended discussion, in 
which company executives throughout 
the country participated, reports were 
made to the Legislatures of various 
States represeated and the result was 
remarkable because of its non-uni- 
formity. 





AN UNJUST INSINUATION. 





Following the return of Judge C. C. 
Lemert, head of the Ohio Insurance 
Department, to Columbus, daily news- 
papers of that State contain articles 
to the effect that “against the protests 
of 60 insurance men, representing as 
many companies,” a draft for a uniform 
law pertaining to accident and health in- 
surance has been prepared for submis- 
sion at the annual Convention of Com- 
missioners to be held at Colorado 
Springs August 24-28. 

Most of the conditions named are 
such as would meet with the approval 
of accident underwriters, generally, but 
opposition centered largely on the para- 
graph giving commissioners the right 
to approve or disapprove policy con- 
tracts. This feature, of course, makes 
the State Commissioner master of the 
situation. 

Discussing 
paper says: 


the affair, a Columbus 


Judge Lemert stated that it is revo- 
lutionary in character and has been 
fought vigorously by the companies. 
It so reguiates the health and accident 
business that it will be impossible for 
companies to take any advantage of 
policyholders by issuing policies which 
are so drawn that hardly one persor 
in a hundred, unless he has made a 
careful study of the business, can tell 
just what they really provide for. Now 
all the advantage is with the company. 
The person who takes out a policy may 
think that he is fully protected, but 
when he presents the same for a claim, 
he may discover when a settlement is 
made, that it is not what he expected. 

From what we have seen of Judge 
Lemert, we can scarcely credit that he 
gave out an interview such as the 
above, whici: is an insinuation that ac- 
cident and health insurance companies 
exist only to fleece the public, princi- 
pally through the issuance of deceptive 
or catchy contracts. 

During the meetings held in New 
York reference was made to the need 
for preventing the issuance of tricky 
policies and a managing underwriter 
asked for information as to the con- 
tracts referred to. Commissioners pres- 
ent frankly stated that they referred 
principally to a multiplicity of associa- 
tions which had sprung into existance 
to do a small industrial business, where- 
as the above quotation incorporates all 


SUPERINTENDENT HOTCHKISS. 





An editorial in the New York Even- 
ing Mail of Tuesday under tae heading 
“Mr. Hotchkiss’ Predicament,” con- 
tained the following: 


The latest problem which Mr. Hotch- 
kiss has to solve is that which arises 
under a new statute passed this year 
regulating tae licenses of agents. The 
statute was obviously intended to give 
the superintendent wide discretion in 
licensing insurance solicitors. Reports 
from Albany indicate that he is inter- 
preting this discretion to mean that he 
may arbitrarily say, for instance, 
whether a minister shall also be a life 
insurance agent or not. After legisla- 
tion whica fixes a life insurance agent’s 
compensation, fixes the form of life in- 
Surance contract, fixes the amount of 
business that a New York company may 
do in a year, fixes many other things 
arbitrarily by law, it gives one less of 
a shock to see the State attempting to 
put into one man’s hands an arbitrary 
discretion under which he may say 
whether John Smith shall engage in a 
given occupation or not. 

Mr. Hotchkiss should stop to consider 
the question as to whether he is obliged 
to take a ridiculous pos:tion, even if the 
law gives him a right to do it. In stat- 
ing arbitrarily that he thinks a banker 
ought not to be a life insurance agent 
or a minister ought not to solicit insur- 
ance, does Mr. Hotchkiss realize what 
sort of an attitude he is assuming? 
May not an honest, reputable citizen 
solicit insurance if he sees fit? Or be- 
come a dry goods clerk? Or a street 
car conductor? Or go into any proper 
method of gaining a livelihood? Can it 
be that the paternalistic tendencies of 
our recent legislation have gone as far 
as this? And, if they nave, will Mr. 
Hotchkiss allow himself to be drawn 
into the breach and made a spectacle 
of in the courts, as he certainly will 
be if he insists on deciding arbitrarily 
whether a reputable man may or may 
not engage in any given occupation? 

Elsewhere in this issue appears a re- 
view of the action Mr. Hotchkiss has 
taken as regards granting licenses. An 
outline is also given of the conditions 
under which he believes he is justified 
in withholding permission to write life 
insurance. It seems to us that he is 
not rigidly enforcing the law; oa the 
contrary has granted licenses in many 
instances where they could have been 
withheld. 

The Eastern Underwriter has fre- 
quently announced its position on tae 
question of “once-in-a-while” agents, 
and our attitude is a reflection of opin- 
ions of leading officials and field men 
secured through personal interview. 
We believe a majority of the men con- 
nected with life insurance would unhesi- 
tatingly state that the business would 
be conducted on a higher plane, with 
better results to company, agent and 
policyaolder if handled by mea actively 
engaged in it as a life work. 

Since taking office Mr. Hotchkiss has 
shown himself to be strongly in favor 
of advancing the best interests of the 
life insurance business. If wrong in a 
conclusion he has candidly admitted the 
error and modified his attitude. He- 
earnestly seeks to know wherein he can 
best perform the great duties of his 
office, and that without seeking per- 
sonal glory. 

To this end, insurance men should co- 
operate with him and not be led into 
a policy of antagonism. 





An increase of $50,000 in the capital 


companies as being guilty of the prac of the Imperial Fire, of Denver, is pro- 


tice. 


posed. 





June 17, 1909. 


RETALIATION BY BANKERS. 








Cleveland Financiers Devise Plan for 
Circumventing Statute Prohibiting 
Their Writing Insurance. 





If present plans are carried out, there 
will be formed soon at Cleveland, Ohio, 
a bankers’ underwriting exchange, com- 
posed of the officers and directors of the 
large banks of that city, to write fire 
insurance for-their clients. The agency 
company, as planned, will be part of the 
banks themselves. The scheme has its 
origin in a feeling, on the part of offi- 
cers of Cleveland banks, that they have 
not been fairly treated by the Cleveland 
Fire Insurance Exchange, though speci- 
fications of bad treatment have not 
been given, and also in a desire to meei 
the requirements of a ruling recentiy 
handed down by Attorney-General U. G. 
(enman that trust companies cannot 
jawfully engage in the fire insurance 
business. 

Both the Cleveland Trust Company 
and the Citizens Bank on Saturday, no- 
tified Prosecutor Cline, of Cuyahoza 
County, that tuey wil hereafter discon- 
(inue the writing of fire insurance. This 
action followed notification of the banks 
by Cline that he had been asked to be- 
gin quo warranto proceedings. ‘ 

He wrote the officers of both banks 
that complaints had reached the prose- 
cutor’s office that a general fire insur- 
ance business was being conducted ‘n 
connection with their banking business. 
He added: “In so doing you are acting 
contrary to law, and I have been asiked 
it. institute quo warranto proceedings 
on this account. I trust that having 
had this matter trought to your atten- 
tion, you will make arrangements to dis- 
continue the insurance branch of your 
business, thereby avoiding cause for ac 
tion on my part.” 

Then he called the banks’ attention 
to a recent ruling by Attorney-General 
Denman that the right of soliciting rea! 
estate for sale and advertising the 
same, renting and leasing on commis- 
sion, or engaging in fire insurance busi- 
ness, cannot be united with that of a 
banking corporation. 

The Citizens’ Bank, through its sec 
retary, J. R. Nuit, replied that, although 
it had been advised by counsel that 
nothing was being done in the way of 
lire insurance business that was not 
within its right it would take steps soon 
te dispose of the matter in a way to 
avoid all question as to its right. Pres- 
ident F. H. Goff, of the Cleveland Trust 
Company, called on Cline Saturday and 
told him that Company also would dis- 
ccntinue its fire insurance business. 





MODIFIES RULING. 





Commissioner Hartigan of Minnesota 
Takes New Attitude Upon Pro- 
rating of Benefits. 





Commissioner Hartigan of Minnesota 
has modified his ruling as to the stand- 
ard provision law of the State relating 
to the pro-rating of benefits due to 
change of occupation. This clause is 
intended as a non-forfeiture provision. 
The law does not state how the pro-rat- 
ing shall be done and the department 
ruled that it would be necessary to 
file a manual with every policy. Com- 
panies objected to the expense and awk- 
wardness of this plan. The department 
now rules that each company can file 
its manual with the department which 
will become a part of the contract and 
all pro-rating must be in accord with 
this manual. 





Fur Storage Insurance. 





Fire insurance aggregating $10,000, 
000 is carried upon furs stored in the 
warehouse at 527-531 West street, New 
York City. The building which was 


especially designed for its present pur- 
pose is thoroughly equipped with auto- 
matic sprinklers. 
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FIRE INSURANCE DEPARTMENT ADOPT NEW CONSTITUTION. 


THE EASTERN UNDERWRITER. _ 








DISCUSS TRACTION BUSINESS 


ADOPT SEVERAL RESOLUTIONS. 








Pennsylvania Local Agents in Annual 
Convention Consider Plans for 
Holding Desirable Lines. 





Whereas: There is a natural ten- 
dency to concentrate the own- 
ership of Street Railway, Elec- 
tric Power and other similar 
risks in comparatively few 
hands and in the larger cities, 
and believing, there is great 
danger of the loss of said lines 
to both companies and agents, 
and realizing the necessity of 
meeting said conditions and 
tendencies in order to retain 
said lines to board companies 
and their agents, therefore be it 

Resolved: That the Pennsyl- 
vania State Association of Lo- 
cal Fire Insurance Agents use 
its influence to have such rules 
and regulations formulated and 
adopted by the companies, as 
will enable them to retain said 
Street Kailway, Blectric Power 
and other similar risks to the 
board companies and their lo- 
cal agents; and that we protest 
against any movement that 
will countenance overhead writ- 
ing in any form. 

Resolved: That the Pennsyl- 
vania State Association of Lo- 
cal Agents im convention as- 
sembled, request, the National 
Associatien to ask the compan- 
ies for a conference at an early 
date, on the subject of Electric 
tric Street Railway, Electric 
Power and Light, and Gas 
Plants, and any other multiple 
risk industries, advising this 
Association of the result of 
such conference. 

The above resolutions, together with 
others of less moment were adopted 
by acclamation at the Tenth Aanual 
Convention of the Pennsylvania State 
Association of Local Fire Insuraace 
Agents, held at York on tae 9th and 
10th inst. 

From the opening session on Wed2es- 
day until the gathering was formally 
declared adjourned sine die late 
Thursday afternoon, the proceedings 
were thoroughly animated, the mem- 
bers in attendance all being impressed 
with the seriousness of the problems 
confronting both agents and companies 
in the realm of fire insurance to-day, 
and determined if possible to devise 
ways and means for handling the busi- 
ness to best interest of all concerned. 

Some of the Agents Present. 


Among others the following local 


ageats were present in the convention 
hall when President Jonataan Jessop 
rapped his gavel calling the gathering 
to order: 

Woltman and Spangler Co., York; 
Matthew Long, Hazelton; Geo. H. 
Burns, Kittanning; H. A. Logue, Pitts- 
burgh; J. M. Larkin, of W. H. Mande- 
ville & Co., Port Allegheny; M. B. 
Evans, York; John H. Russell, Erie; 
Cc. T. Culp, York; F. L. Hitchcock, 
Scranton; Wm. H. Wren, Lewistowna; G. 
O. Gray, Bellefonte; ‘Chas. B. Lutz, 
Bloomsburg; S. L. Yetter, Middle- 
town; Wm. P. Miller, Harrisburg; W. 
J. Raffensberger Company, York; Jona- 
than Jessop, York; Frank R. Leib, Har- 
risburg; Anson P. Dare, Harrisburg; C. 
Vernon Retter, Harrisburg; Geo. W. 
Billman, Reading; Caus. P. Humrich, 
Carlisle; Chas. Adler, Harrisburg; E. 
A. McConkey & Co., York; Myers, 
Thompson & Koller, York; Schall & 
Myers, York; John H. Rutter, York; 
J. H. Miller, Red Lion; Geo. Graybill, 
York; Thos. E. Heller, York; John 8S. 
Hauser, York; Samuel D. Bausman, 
Lancaster; H. K. Myers, Lancaster; 
James Prangley, Jr., Lancaster; Charles 
B. Wirt, Hanover; C. C. Burgeasser, 
York; Jacob E. Weaver, York; H. 
Grant Richwine, Mechanicsburg; C. W 
McKelvy, Bloomsburg; H. M. Bird, 
Harrisburg; H. H. Freeburn, Harris- 
burg; William H. Flora, Wrightsville; 
C. T. Fryberger, Philipsburg; Clinton 
M. Heishey, Harrisburg; Albert M. 
Owea, York; Joan H. Brough, Hanover; 
John M. Flinchbaugh, Reed Lion; R. 
E. Glenn, Red Lion; J. H. Musser, 
Harrisburg; Miss Mary McManus, 
York; Robert King, York; David Rupp, 
York; Geo. M. McPherson, New Brigh- 
ton; E. B. Keller, Glea Rock. 

By invitation E. H. Beardsley and 
Henry H. Putnam respectively presi- 
dent and secretary of the National As- 
sociation, were in attendance and each 
made a brief address. 

Election of Officers. 

Following the reading by Secretary 
Leib of the report of the previous an- 
nual gathering and the appointment of 
various committees, Henry H. Putnam, 
secretary of the National Association, 
was introduced. Speaking wholly in- 
formally Mr. Putnam touched upon the 
aggressiveness of non-resident brokers, 
agents expirations, traction rating and 
kindred matters of vital concern to the 
local agent and defined the attitude of 
the National organization with regard 
thereto. 

Of the committees previously named 
the first to report at Thursday’s morn- 
ing session, was that on nominations, 
its suggestions being as follows: 

For president, Geo. H. Burns, Kit- 
tanning; first vice-president, Wm. H. 
Wren, Lewistown; second vice-president, 

(Continued on page 15.) 





FOR MIDDLE DEPARTMENT ASSN. 





Compromise Agreement Prepared by 
Special Union and Non-Union Com- 
mittee Favored by Large Majority. 


By the emphatic majority of 139 
members of the Underwriters Associa- 
tion of the Middle Department at their 
June meeting on Tuesday, adopted the 
new constitution for the organization 
as drawn up by the special committee 
named a month ago. 

It will be recalled that when the re 
vision agreement first prepared, was 
presented for action in May, its adop- 
tion was defeated. The suggestion was 
then made and agreed to taat the work 
of preparing a new constitution be en- 
trusted to a special committee to be 
made up equally of Union and non- 
Union company representatives. This 
body completed its task some three 
weeks ago, and the major portion of 
the agreement appeared in the Eastern 
Underwriter of June 3rd. 

Executive Committee. 

As now constituted memberships of 
the executive committee of the Under- 
writers Association of the Middle De- 
partment is made up as follows: 

FOR NEW JERSEY: C. S. Baxter, 
Insurance Company of North America; 
Tom. J. Lasher, Hartford; G. Hope Mil- 
ier, Agricultural; James Hodges, Com- 
roercial Union; James H. Westervelt, 
Niagara. 

FOR BASTERN PENNSYLVANIA: 
G. A. Russell, Citizens; Will Louden, 
Norwich Union; E. A. Innes, Hanover; 
C. M. Kerr, Farmers; W. H. Burkhardt, 
Boston. 

FOR WESTERN PENNSYLVANIA: 
Harold Haskins, Liverpool & London & 
Globe; F. M. Benjamin, Phenix; W. J. 
Chase, Liverpool & London & Globe; 
Donald McPherson, St. Paul F. & M.; 
A. M. Stanford, New York Underwrit- 
er’s Agency. 

FOR MARYLAND: U. O. Michaels, 
British American; M. O. Seldon, North 
British & Mercantile; R. H. M. Stuart, 
Security. 





DIES SUDDENLY. 





G. W. Wyatt Veteran New York Field 
Man of Glen Falis Fire, Passes 
Away. 





Death claimed George W. Wyatt, of 
Syracuse, on Sunday. Funeral services 
were held from his late residence on 
Wednesday afternoon, a large number 
of insurance men testifying by their 
presence at the services of the esteem 
in which they held their late friend. 

Since 1883 Mr. Wyatt represented the 
Glens Falls Insurance Company as its 
special agent in New York State, and 
conscientiously and ably performed the 


duties entrusted to him. His entire 
business life had been spent in fire un- 
derwriting, and he knew the business 
thoroughly. Long prominently identified 
with the Underwriters Association of 
New York State, Mr. Wyatt was presi- 
dent of the organization in 1896-7, and 
chairman of its executive committee at 
the time of his death. 

He was recognized as the strongest 
non-union special in New York field. 
Time and again his company, in which 
he was a stockholders and director, 
sought to induce him to take a head 
office position, but he steadfastly re- 
fused, maintaining that he could be of 
greater usefulness to the Glens Falls if 
permitted to continue as its special 
agent in the Empire State. 

Several officers of the company were 
in attendance at the funeral, paying 
thereby a last tribute to their long time 
associate. 





RECOUPING ITSELF FOR OUTLAY. 





Plan Adopted to Cover the $25,000 Paid 
by Western Union in Purchase of 
Dean Schedule. 





Some of the company officials in the 
East have figured out the plan of the 
Western Union to recoup itself in paying 
$25,000 for the Dean rating system and 
A. F. Dean, the author. There was 
some objection raised to this action by 
certain Union companies on the ground 
that the price wag too high and that in 
owning the schedule system it exposed 
the organization to danger in case of 
State prosecution. 

The system was sold to an individual, 
woo in turn is to transfer it to three 
trustees, who are members of the West- 
ern Union. The transfer to the trustees 
has not yet been made. 

The plan is now to lease the use of 
the scnedule to rating bureaus, each to 
pay an annual rental. As the non-union 
companies are subscribers to these 
bureaus, they will thus assist in paying 
for the rating system. In two or three 
years the Western Union will be able 
to clean up the $25,000 from the non- 
union companies and after that will re 
ceive an annual rental income to go to 
the Union treasury. 





MILLER GOES WEST. 


Resigns Special Agency of Continental 
in New York to Cover Illinois for 
German American. 





Walter E, Miller, of Albany, special 
agent of the Continental in Northeast- 
ern New York has resigned to become 
Illinois special for the Greman Ameri- 
can and German Alliance, with head- 
quarters in Chicago. Mr. Miller was 
secured for the Continental by Gen- 
eral Agent A. G. Sanderson of the home 
office, from the Connecticut Fire, he 
then travelling for the latter company 
in the Rocky Mountains field. 


















San Francisco Losses 
Amounting to $4,522,905.00 
paid PROMPTLY IN CASH 
WITHOUT DISCOUNT from 


office in Liverpool 





Sk. 4 eS 
Losses Paid by Chicago Fire, 1871 
Losses Paid by Boston Fire, 1872 
Losses Paid by Baltimore Fire, 1904 









funds largely supplied by head 


U.S, Cash Assets, Dec. 31, 1908 $13,212,749.00 
4,973,879.00 


Liverpool 









3,239,091.00 
1,429,729.00 
1,051,543.00 
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AS AID TO HOLDING BUSINESS. 





New York State Agents in Annual Con- 
vention Seriously Discuss Subject— 
Other Important Happenings. 


Maintaining that because of the te- 
dious delays seemingly inseparable from 
the rate-making methods now employed 
in the Empire State, much valuable 
business, which under other conditions 
might be retained, is lost to them and 
the companies they represent, members 
of the New York State Association of 
Local Fire Insurance Agents, at their 
Twenty-seventh annual convention, held 
at Binghamton on the 10th inst. earn- 
estly discussed the advisability of pe- 
titioning for the creation o1 a board to 
whom appeal might be made in the 
event of serious rate disagreement. It 
was asserted that present schedules are 
applied by raters, who adhere rigidly to 
the regulations and figures supplied 
them, and in the event of dissatisfac- 
tion therewith by the assured, so much 
time is lost in waiting upon tae “powers 
that be” in Syracuse, that the property- 
owner becomes disgusted and gives his 
line to London Lloyds, mutuals or stock 
non-tariff offices. In the opinion of the 
agents much of the present friction 
could be avoided if a Bureau, with a 
membership made up in equal degree 
of company officials, special agents and 


local men, were empowered to pass 
upon all disputed tariffs. 

While a resolution embodying the 
above idea was presented it was de- 
termined to lay over tae matter until 
a later date. 


Satisfactory Attendance. 

In spite of depressing weather con- 
ditions fully one hundred local agents 
and a score or more field men, were 
present on Thursday morning when in 


the assembly room of the Hotel Ben- 
nett, President W. H. Hecox, called 
the gathering to order. Mayor C. M. 


Slauson, who was to have welcomed 
the visitors to the city, was unable to 
be present, but sent J. P. E. Clark in 
ais stead. Mr. Clark made a worthy 
substitute performing the agreeable 
task assigned him in a most hearty aad 
gracious manner. 

The response was by C. H. Wood- 
worth, of Buffalo, one of the most fluent 
and interesting speakers in agency 
circles. During his remarks Mr. Wood- 
worth noted the anomaly of the New 
York law, which waile insisting that 
life insurance agents charge the same 
rate to all of their clients, would 
yet jail the fire insurance men (those 


in Rochester for example) for doing 
that identical thing. 
President Hecox recited the efforts 


made during the past year to secure 
accessions to, the membership of the 
association and to stimulate general in- 
terest among the local agents of the 
State in its aims and methods. He ex- 
pressed the hope that in 1909-10, the 
incoming administration would find it 
convenient to make a personal trip 
through the field, and more especially 
along the Hudson valley, where the 
local men now appear to be apathetic 
regarding the organization. To judge 
from the applause with which Mr. He- 
cox’s statement that the old District 
Committee method of rate-making was 
far preferable to the Bureau plan now 
followed, was received, there was no 
doubt but that the agents assembled 
were in thorough accord therewith. 
Secretary-Treasurer C. Fred Peck, in 
his annual report, disclosed the asso- 
ciation to be in satisfactory financial 
eondition. Its present membership is 
328, as against 302 had twelve months 
ago. Particularly gratifying was the 
accession of seven of the ten local 
agents of the Oswego board to the 


ranks ol the organization, and the pre- 
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diction that the remaining three would 
join within a short ume. 
Address by T. E. Gallagher. 


As an old and well-liked New York. 


field man, the reception given Thomas 
E. (Casey) Gallagher, Western maa 
ager of the Aetna, when he rose to 
deliver his interesting address, was 
most cordial. Mr. Gallagher noted 
the enormous destruction suffered 
by fire in this country 
year and the wholly unjustified criti- 
cism to which insurance companies and 


each | 


agents are subjected, for tae profits the | 


former are supposed to derive from un- 

derwriting operations. Of course, 

told a few Casey stories, and again of 
course they were capital. 

TOWN AND COUNTY CO-OPERATIVE 
INSURANCE, 

Of the numerous forms of competi- 

tion to which the local agents of New 


York State are subjected none is more | 
vicious than that supplied by the co-| 


operative concerns of the towns and 
counties. Because of this fact the ad- 


he | 


| 


| 
| 
| 
| 


dress delivered by Robert P. Barbour, | 


special agent of the North British and 
Mercantile Insurance Company, upon 
the subject,* was followed with the 
closest interest. We present the admi- 
rable effort in large part herewith: 

‘““This subject has received much at- 
tention, individually, both from stock 
companies and their local representa- 
tives, but Lttle, if any, associated ac- 
tion hag been taken. Just why it is 
difficult to state, but presumably the 
cuaracter and extent of the operations 
of these companies are not generally 
appreciated. 

“That they merit earnest and care- 


ful consideration, the following facts 
will amply demonstrate. 
“145 co-operative companies filed 


statements purporting to set forth their 
condition as of December 31, 1908, and 
their operations for the year ending on | 
that date. From an analysis of these 
statements, It appears that 87 wrote 
mostly farms, while 58 transacted a 
general business. | 

“Dividing these two classes of com- | 
panies in three groups, viz., those or- 
ganized 1850 to 1889, 1890 to 1899 and 
1900 to date, the details of business | 
for the year 1908 show as follows: 
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No. Policies Amount 
Farm Writing Co.’s. Issued Insured Premiums Losses Expenses 
08 "08 3 in "08 in ’08 

64 Org. 1850-89 24,935 $45,589,630 $457,450 $366,237 $94,115 
16 * 1890-99 3,978 7,231,321 56,685 38,495 11,271 

7 i 1900-08 2,807 5,714,462 52,839 32,404 20,362 
ST TOO axecce 31,770 $58,535,413 $566,974 $437,136 $125,748 
General Writing Co.’s. 

13 Org. 1850-89 24,871 $31,419,475 $289,686 $211,470 $89,052 
24 - 1890-99 37,747 36,335,332 382,073 229,430 116,323 
21 = 1900-08 18,679 14,439,419 120,305 67,212 55,602 
i! 81,297 $82,194,226 $792,064 $508,112 260,977 
145 Co.’s Total . 113,067 $140,729,639 $1,359,038 $945,248 $386,725 


~ “These figures mean that co-operative 
companies do about one-sixth of the 
entire business of this State, above the 
suburban counties and excluding Buf 
falo. 

“This table well repays a little study, 
for instance: you will note that of the 
87 farm writing companies, 64 were 
organized between 1850 and 1889, while 
only 18 of the general writing compa- 
nies organized during the same period 
still continue operations. 

“ There is a wide difference in the 
way business is done by the various 
classes of co-operative companies. Most, 
if not all, of the purely farm writing 
companies operate on the assessment 
plan, i. e, they issue policies for a 
small policy fee, sometimes taking a 
premium note and sometimes not. If 
losses. occur and there is not enough 
in the treasury they borrow money on 
the credit of the corporation to pay 
same, and periodically levy assessments 
to liquidate outstanding ob:igations 


I think all of the so-called “grange com- 
panies” are included in this class, and 
with this class, gentlemen, we have no 
quarrel. There is apparently no reason 
why they should not have a fair measure 
of success, operating as they do in a 
small field, most of the policyholders 
knowing each other, care being exercis- 
ed that only desirable property be in- 


Reliable Fire Insurance Companies 


Total Total 








Policies in Outstanding Amt. in 
force Insurance Treasury 
12 - 31-08 12 - 31 - "U8 12 - 31 - "08 
107,990  $200,955,547 $100,775 
14,468 25,707,664 32,944 
8,571 18,043,600 3,487 
131,029 $244,706,811 $137,206 
51,683 $70,279,864 $191,845 
76,904 78,956,759 382,170 
33,928 24,433,850 69,410 
162,515 .$173,670,473 $643,425 
293,544  $418,377,284 $780,631 





sured and that the good moral char- 
acter of the owner be well certified. 
Most of these companies are legitimate- 
ly conducted and a credit to their offi- 
cers and members. 
Run by Novices. 

“The general writing companies op- 
erate in a wholly different way. As a 
rule their business is conducted much 
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the same as that of stock companies. 
They collect a premium in advance, ap- 
point agencies, pay liberal commissions 
to obtain business’ and are gradually 
pushing out all over the State. Though 
there is a nominal restriction in the 
statutes as to the classes of business 
they may write, they have departed a 
long way from the original plan of 
insuring only farms, dwellings and 
small business places, and now insure 
practically anything, some even writing 
acetate of lime works, usually consider- 
ed about the most hazardous of insur- 
able risks. ; 

“With the possible exception of half 
a dozen out of the 58, they have no 
trained underwriters, no one who knows 
anything about fire cost, and only ele 
mentary knowledge of rates. They 
simply trail along after the stock com- 
panies—and cut the rates we make 
some given percentage, trusting to our 
judgment and experience blindly and 
hoping for the best. 

“It is significant that the losses of 
the farm writing companies in 1908 
were $437,136 as compared with $508,- 
112 for the general writing companies, 
while the outstanding insurance of the 
former was $244,706,811 and that of the 
latter only $173,670,473. Also the ex- 
penses of the farm writing companies 
were $125,748 and of the general writing 
companies $260,977. * * * 


Statutes Governing Co-operative 
Concerns. 
In part the statutes under which the 
co-operatives are supposed to operate 
are as follows: 


“No policy shall be issued for mor2 
than $7,000 on any one risk. Taney may 
insure dwelling houses, barns aad con- 
tents, hop houses and the hops and fix- 
tures therein, cheese factories and their 
contents and creameries and their con- 
tents, school buildings and their con- 
tents, and otaer property not more haz- 
ardous., 

“Every policy issued shall have print- 
ed thereon a copy of the by-laws and 
regulations of the corporation, but the 
standard policy need not be used. 

“The directors or executive commit- 
tee may borrow money on the credit 
of the corporation to pay losses, or they 
may make an assessment in order tc 
raise such money, or if deemed wise 
they may make an assessment for suca 
sums as in their judgment will be 
necessary to pay all losses, damages 
and expenses for the current year and 
supply any deficiency of the preceding 
year, and shall proceed to levy and col- 
lect same of the members of the corpo 
ration. No more than four general as- 
sessments shall be made in 1 year. * * 


“An action may be brought by the 
corporation against any member to re- 
cover all assessments whica he may 
neglect or refuse to pay, and in such 
case 50 per cent. shall be added to the 
amount of the assessment, together 
with lawful interest, as penalty. If the 
officers of the corporation shall neglect 
or refuse to collect assessments as per 
this article, they shall be rendered in- 
dividually liable for the amount lost to 
any person by reason of their neglect 
or refusal. 

“At the annual meetings every mem- 
ber insured shall have one vote. 

“Corporations organized under this 
article may extend their business from 
the county where first organized to one 
or more adjoining counties, not exceed- 
ing five in all, providing they obtain 
pledges of insurance to an amount not 
less than $300,000 in each county be- 
fore issuing policies on property locat- 
ed therein. However, any corporation 
doing business in 5 counties-may ex- 
tend its business into one adjoining 
county for each $1,000,000 of insurance 
in force in excess of $5,000,000. 

A Paradoxical Condition. 

“That last clause is a fitting con- 
clusion to a review of this curious stat- 
ute. Think of it, the more they owe the 
more business they may do and th: 
wider may be their operations. This 
is tae only form of insurance carried 


on ia this State that is not supervised 
by the Insurance Department. All the 
rest report there—stock fire, life, casu- 
alty, accident, health, marine, title, 
credit, fraternal benefit orders and so- 
cieties, even co-operative companies for 
insuring the lives of domestic animals, 
yet co-operative fire companies nu 
only have no supervision by the insur- 
ance department, but need not make 
any report whatsoever to any officer 
of the State, for the statutes provide no 
penalty for failure to do so. Even if 
they do make a report, it means noth- 
ing to a policyholder, for there is no 
requirement that unpaid losses or bor- 
rowed money, or outstanding obliga- 
tions of any kind shall be reported. Is 
there any reason why a property holder 
of this State is not just as much en- 
titled to the services of the Insurance 
Department regarding his fire insur- 
ance, as regarding his life or accident 
insurance? That department was es- 
lished to safeguard citizens of this 
State against loss by reason o* un- 
restrained irresponsible, wild-cat opera- 
tions in insurance. Whatever the past 
history of companies operating under 
this statute (and there have been some 
disastrous failures), there certainly is 
opportunity nere for the broadest kind 
of dishonesty. Why, gentlemen, they 
don’t even have to use the standard 
form of policy contract. They can issue 
any kind of policy they please so long 
as their constitution and by-laws are 
printed somewhere on it. Yet, curious- 
ly enough, while this kind of insurance 
is considered all rignt in this statute 
for up State folks, it is not considered 
good enough for New York City, since 
it expressly forbids operations in cities 
of over 600,000 inhabitants. 
Unworthy of Confidence. 

“Under present conditions no prop- 
erty holder is justified in accepting a 
policy in these companies. Why? Be- 
cause by so doing, he becomes a mem- 
ber of such company, liable for its debts 
and for the debts of those, who, if mis- 
fortune comes, are unable to bear their 
shar2 of the financial burden. He em- 
barks in an unknown business, officered 
by unknown men, conducting the affairs 
of the company in a way unknown to 
him. 

“He virtually endorses the notes of 
unknown parties for unknown amounts 
and even if he wishes to retire from 
this hazardous undertaking he still re- 
mains liable, and for years afterward, 
for obligations whica may haves been 
incurred by the company during his 
partnership. He has absolutely no 
meaas of knowing where he stands and 
whether he is in a solvent or an in- 
solvent company, because taere is no 
supervision of such companies in this 
State and no adequate restrictions plac- 
ed upon or safeguards thrown around 
them. Do you want a concrete illus- 
tration? In January, 1909, the Ameri- 
can Mutual of Syracuse filed a sworn 
statement purporting to show several 
hundred dollars in the Treasury, and 
later in the same month levied an as- 
sessment of 100 per cent. to pay out- 
standing obligations estimating at 
$25,000. 

“It has been held that trustees of 
church and school property are per- 
sonally liable for any losses which may 
occur through their acceptance of co- 
operative companies’ policies covering 
property under their care. 

“The officers of savings banks, build. 
ing and loan associations and other 
financial institutions, commit a grave 
error when they accept such policies as 
collateral security for loans on real 
estate. They are in positions of great 
responsibility and trust and should ob- 
tain the best security the market af- 
fords. 

“And the better class of co-operative 
companies are waking up to these facts. 
They know that all such companies are 
classed together in the public eye, and 
— one goes wrong, it hurts all the 
rest. 

“We have a certain duty that we owe 
to ourselves and to the companies 
whose resources are back of us, and 
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that is to preserve the good name of 

fire insurance and the respect and good 

will of the public. Fire insurance lies 
(Continued on page 8.) 





RENDERS ADVERSE DECISION. 





(Continued from page 1.) 
Exchange be declared to have acted in 
violation of law, and that they be penal- 
ized therefor in accordance with statute 
provisions, 

“When Mr. McLear took the fight into 
court the Newark Fire Insurance Ex- 
change met the issue and its side of 
the case was placed in the hands of 
Lindabury, Depue & Faulks, the former 
opposing Mr. McLear in the court bat- 
tles. The action was specificaily 
brought against the Firemen’s Insur- 
ance Company, Newark, and others. The 
‘ovhers’ were all named in the bill and 
included the 120 companies that en- 
gaged in similar business in this terri- 
tory. 

“The case in Chancery was heard by 
Vice-Chancellor Stevens. The defend- 
ants admitted th® several contentions 
of the complainant as to the nature and 
character of the business of the coim- 
panies of the relationship between 
them and each of them and the Newark 
Fire Insurance Exchange; also of the 
control of brokers and brokerage fees 
and charges exercised by the ‘ex- 
change.’ But it was denied that unde 
ihe agreement of 1902 a monopoly in 
restraint of trade had been created, 


that competition had been destroyed, or| 
that the companies subscribing to the} 


agreement had surrendered or assigned 
any of their lawful rights and privileges, 
whether given by charter of the State 
or exercised, in the case of foreign com 
panies, under New Jersey laws. It was 
specifica'ly set forth and denied that 
the combining of the companies and the 
establishment of the ‘exchange’ 
‘directly to the monopoly of the trade 
or business of insuring property and to 
the manifest oppression of the inhabi- 
tants; that it was a violation of the 
charters and of the laws of the State; 
that rates may be increased; that it 
was contrary to equity and tended to 
the manifest wrong, injury and oppres- 
sion of the informant and the State.’ 

“Mr. Lindabury set up the contention 
that a monopoly in insurance is impos- 
sible. He denied that it does or ever did 
exist either here or in any part of the 
world for the reason that the business 
was free to all comers. Mr. McLear 
submitted exhibits and testimony show- 
ing that for a house on one side of a 
street in East Orange a rate of forty 
cents was charged, while for an exactly 
similar house directly opposite in the 
same street, but the latter house on the 
Newark side of the city line, a rate of 
sixty cents was exacted. 

“This was not denied, but it was the 


| 


tended | 
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contention of the defense that the aver- 
age rate in this territory compared 
favorably with the rest of the State. 
The defense took issue with the appli- 
eant’s claim that Newark is well pro- 
tected from fire by its department. 
“The defendants pointed out the fact 
that the business of fire insurance is 
especially hazardous on account of the 
conflagration risk, which often sweeps 
away in a single week all the profits of 
all the companies for a year or a‘de- 
cade. It was also held that neither at 
this time nor at any other period have 
the rates charged by insurance compa- 
nies been exorbitant, oppressive or suf- 
ficient to more than secure a fair re- 
serve fund to meet losses, with a slight 
and precarious dividend to their stock- 
holders, or no dividend at all. It was 
further claimed that the rates charged 
in ‘New Jersey are far below the aver- 
age obtaining throughout the country 
and that the rates charged in the city 


of Newark are lower than the rates 
charged in Washington, Baltimore, 
Syracuse, Rochester, Pittsburg, Chi- 


cago, Cleveland and Cincinnati. 

“In denying an iajunction and thus 
ruling against Mr. McLear, the vice- 
chancellor stated that the point upon 
which the action must fail was that 
without statutory law on the question 
the common law does not treat agree- 
ments in restraint of trade as being 
illegal in the ordinary sense of the word, 
put merely as being unenforceable. Re 
garding the defendant companies the 
court said: ‘It is not contended they 
have exceeded their corporate power. 
All that can be said is that in the exer- 
cise of their power of fixing rates they 
have made an unenforceable agreement 
The business of insurance is one that 
may be carried on and often has been 
carried on by individuals. This being 
so, I am unable to understand why 
these companies should be held to an 
accountability different from that which 
natural persons, doing the same busi- 
ness, would be held to, The mere fact 
that a private corporation is a party 
to a suit involving contract rights has 
never, in the slightest degree, tended 
to give equity a jurisdiction which it 
would not otherwise possess, and :f 
the court would not have it, waere nat.t- 
ral persons are suitors, neither will it 
have it where private companies are. 

“Without, then, deciding whether the 
articles of association are illegal in the 
sense I have mentioned, a question to 
be determined by courts of law, I think 
the information should, for the reason 
stated be dismissed. 

“Mr. McLear carried the case on ap- 
pea] to the Court of Errors and Ap- 
peals. Notice of appeal was given 
November 23, 1905. The case has been 
in the court of last resort since. 

“In his brief Mr. McLear contended 
that a central incorporated association 
for the purpose of regulating prices to 
be charged by the members is illegal 
and the contract by which such an as- 
sociation is organized is a contract in 
restraint of commerce and trade. He 
further argued that a contract in com- 
bination to be in restraint of trade or 
commerce need not have its subject 
matter an article of prime necessity. 
He claimed that it was no defense to 
set up that no monopoly is possible, 
that all persons or corporations in- the 
same line of business need not be par- 
ties to the combine or contract in re- 
straint of trade or commerce and that 
unrestricted bankruptcy would result 
was no defense. He maintained the 
combinations of corporations were 
worse than those by individuais and 
that contracts in restraint of trade be- 


tween vendor and vendee are illegal 
when restraint is the main object 
sought. 


“Mr. Lindabury’s reply in the upper 
court was that it is not illegal for in- 
gurance companies to combine for the 
purpose of establishing uniform rates of 
premium, whatever their motive for 
doing so may be. He claimed also that 


no restraint of trade was shown in this 
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case, even assuming that an agreement 
fixing rates would restrain trade,for the 
reason that the defendants had not 
bound themselves by contract but were 
free to charge such rate as they chose; 
that restraint in this case, assuming 
that there was restraint, was only in- 
cidental to a lawful purpose and was 
both limited and reasonable. He con- 
tended that tne agreement of May 15, 
1902, was at most only unlawful in the 
sense that it was unenforceable and it 
could not be maintained, he argued, that 
the defendants should be restrained on 
the ground of abuse of their corporate 
franchises.” 


Effect of Decision. 


While greatly concerned over the 
wholly unexpected decision of Justice 
Garrison, agents at Newark and com- 
pany officials in New York City were 
not disposed to comment thereon until 
they had had opportunity to criticaily 
read the reasons advanced by the learn- 
ed jurist in reaching his conclusion. 

In Newark the opinion was general 
that if the decision stands property in- 
terests in the city will suffer to a far 
sreater degree than will those of the in- 
surance companies. It is an indisput- 
able fact that the operators of the Ex- 
change have tended materially to re- 
(uce the fire waste of the community, 
an influence that would be removed if 
the organization were forced to disband. 
Again; the absence of regulation will 
open an inviting field to the wildcat 
company and association, and the as- 
sured will be importuned without limit 
to place business with these worthless 
concerns. Malcolm MacLear, who con- 
ducted indirectly the prosecution of the 
insurance companies, is now a district 
court judge. His comments upon the de- 
cision follow: 

“He said it was the only case in which 
a court of equity had laid down a rule 
that the attorney-general could ask for 
an injunction to restrain a combination 
in restraint of trade in the absence of a 
Siatute, and with this precedent as a 
suide he would at the first opportunity 
commence like proceedings against] 
what he called the Ice and Coal trusts. | 

“The judge said he had collected much| 
data early in the spring with reference | 
to the combine of certain ice dealers, 
one a foreign corporation and the other! 
a Newark concern, controlling the!) 
greater portion of the trade, by which} 
the former agreed to stay out of the | 
Newark field in consideration of pay- 
ments made to it by the Newark con- 
cern. Judge MacLear did not believe| 
there was any further ice combine than 
this, but it permitted the principal fac- 
icr in Newark to maintain higher prices 
than it could under other circum- 
stances, and smaller dealers took ad- 
vantage of the situation. 

“With reference to what he called the 
Coal Trust, Judge MacLear said there 
was a much clearer case. He referred 
to the New Jersey Coal Dealers’ Asso- 
ciation, and said he regarded this as 
much more iniquitous than the combin-} 
ation to fix fire insurance rates, as it | 
controlled a necessity. According to! 
his statement, the membership in the! 
association is limited to a certain num- 
ver, and while nominally membership| 
certificates sell for $500, they are diffi-| 
cult to procure and are transferred for' 
considerations as high as $1,200. 

“Asked as to when the injunction 
against the Fire Insurance Exchange 
would go into effect, Judge MacLear 
said that it would become operative as 
soon as he could execute the necessary 
papers.” 





Appeal Will Be Taken. 


On Tuesday evening, Manager John 
M. Hughes addressed the following 
communication to members of the asso- 
ciation: 

“Members are notified that Mr. Lin- 
derbury, our counsel, has this day made 
a motion to reargue the case of the 
Newark Fire Insurance Exchange and) 


REVISING BUILDING CODE 





Laws of Rochester to be Overhauled 
—H. F. Atwood on Revision 
Committee. 





Appreciating the need for a thorough 


revision of the building code of Roches- 
ter, N. Y., and the expert talent requir- 
ed for the work, Mayor Edgerton has 
requested the following to assist Fire 
Marshal H. W. Pierce in the labor: 

William C. Barry as a representative 
experienced business man; H. F. At- 
wood, vice-president Rochester German, 
representing underwriting interests; J. 
Foster Warner, an architect; Fred Glea- 
son, a builder and B. B. Cunningham, 
Jr., a specialist in charter and municipal 
ordinance law. 





HIS SUFFERING ENDED. 





Death Comes at Last to W. W. Dudley, 
Long Prominent in Western 
Union Councils. 





After nearly two years of painful ill- 
ness death came as a welcome relief to 
Walter W. Dudley, secretary of the gov- 
erning committee of the Western Union, 
at his Evanston, Ill., home on the morn- 
ing of the 9th inst. 

Mr. Dudley’s kindly and courteous 
disposition gained for him an extended 
eircle of friends, who will feel 
his death painfully. After serv- 
ing successfully as local agent 
special agent, department. superin- 
tendent, Mr. Dudley in 1891, was ap- 
pointed United States manager of the 
Manchester Assurance Company, when 
that British corporation entered this 
country. He held the connection for 





the Court of Errors and Appeals has 
oréered the records retained for that 
purpose, and until the record is sent 
back to the Court of Chancer the decree 
of reversal cannot be entered.” 








six years, when he resigned to become 
secretary of the governing committee 
of the Western Union, a post he con- 
tinued to hold until his death. 








LEGAL OF LONDON. 





Fred S. James & Company Appointed 
United States Attorneys for the 
British Company. 





Desirable ‘surplus lines will be writ- 
tea in this country by the Legal Insur- 
ance Company, of London, which has 
appointed Fred S. James and Company 
of New York, its attorneys for the Unit- 
ed States. The latest financial state- 
ment of the Legal, discloses that its 
total assets on December 31 last, were 
$703,565. Its fully subscribed capital is 
$2,500,000, one-fifth of which has been 
paid in. The trustees of the corpora- 
tion are: the Hon. Mr. Justice Channell, 
the Hon. Mr. Justice Bargrave Deane 
and tne Hon. Alfred E. Gathorne- 
Hanley; J. Field Beale, chairman of the 
Board; Henry M. Low, general man- 
ager. 
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CALIFORNIA INSURANCE CO. 


OF SAN FRANCISCO, CALIFORNIA 
New York Standard Statement, Jan. 1, 1909 


CAPITAL ° P ; . ° ,000 
All Liabilities, including Reserve . 381,653 
Total Assets . . ° . ° 978,605 
SURPLUS to Policy Holders . ° 596,952 
Increase in Assets . ° . ° 182,618 
Increase in Reserve ° ° ° 105,175 
Increase in Surplus . ° ° 45,764 


This Company has a record unequaled in the 
history of the Insurance business 
FRANK C. STURTEVANT 
ManaGER EaSTERN DEPARTMENT 
FOURTH AND WALNUT STREETS, PHILADELPHIA 
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DISCUSS TRACTION BUSINESS. 
(Continued from page 11.) 
Chas. H. Humrich, Carlisle; third vice- 
president, Matthew Long, Hazelton; 
secretary and treasurer, Frank R. Leib, 
Harrisburg. 

Executive Committee—Frank R. Leib, 
Harrisburg; B. F. Collingood, Pitts- 
burg; A. P. Dare, Harrisburg; W. J. 
Raffensberger, York; F. H. McCormick, 
Williamsport; Geo. O. Grey, Bellefonte; 
Geo. W. Billman, Reading. 

The nominations being properly 
seconded the ticket was unanimously 
elected, the new president, George H. 
Burns, immediately taking the chair. 

Resolutions Adopted. 

Spirited and prolonged debate fol- 
lowed the introduction by the Commit- 
tee on Resolutions of a series of nine 
resolutions, the following in addition 
to those appearing in the opening para- 
graphs of this article finally being 
adopted: 

We Re-affirm our request for tae 
continuation of a committee on 
organization work, with power 
to choose one or more members 
from each County as the work 
may require, looking to the in- 
creasing of our membership. 

Favor Fire Marshal Law. 

It is the sense of this, the tenth 
annual meeting of the State 
Association that our Legisla- 
tive Committee be instructed to 
put forth their best efforts to 
have a fire marshal law enact- 
ed similar to the one now in 
effect in Ohio. This new act 
not to interfere with any 
County now enjoying fire mar- 
shal law by special act. 

This as a reaffirmation of a 
resolution offered at the 9th 
annual meeting. 

We note with a great deal of 
interest the reduction of fire 
waste under the fire marshal 
law in Ohio. 

Advise Prosecution of Rebaters. 

Resolved: That the matter of the 
American Automobile Associa- 
tion, which is located outside 
of the State, and which is not 
only offering a 10 per cent. re- 
bate, but soliciting the fire in- 
surance on the automobiles of 
its members. be taken up by 
this Association, and if con- 
tinued, that suit be brought 
against the company writing 
such business under the rebate 
law passed by the Legislature 
at its last session. 

To Disseminate Copies of Anti- 
Rebate Law. 

Resolved: That if the finances 
of the State Association war- 
rant, the secretary be instruct- 
ed to send a copy of the Anti- 
Rebate Law to every fire in- 
surance agent in the State. 

Delegates to National Convention. 

Delegates to the next annual con- 
vention of the National Association of 
Local Fire Insurance Agents, which 
meets at Atlantic City, N. J., on Sep- 
tember 21, 22 and 23 were chosen as 
follows: 

Frank R. Leib, Harrisburg; Chas. H. 
Humrich, Carlisle; H. Ar Logue, Pitts- 
burg; W. J. Raffensberger, York: F. L. 


Hitcheott, Scranton; Geo. W-. Billman, 
Reading; Wm. H. Wren, Lewistown; 
Chas. B. Lutz, Bloomsburg; Geo. R. 


Larkin, Fort Allegheny; C. K. Spangler; 
York. 
Address by National President 
Beardsley. 

After Mayor J. O. Weaver, who was 
unable to attend the earlier sessions of 
the convention, had formally welcomed 
the visiting agents to York, and inci- 
dentally inquired why his city in the 
light of its loss record was not 
favored with lower rates, and a proper 
response by Secretary Leib, E. W. 
Beardsley, president of the National As- 
sociation of Local Fire’ Insurance 
Agents spoke as follows upon the 
“Relations of oes Agents to Their 

Companies.” 
“When I een a letter from my 





good friend, Mr. has a few weeks 
since, inviting me to attend this meet- 
ing and to address you, I accepted with- 
out a moments hesitation for I wished 
to meet the gentlemen composing the 
Pennsylvania Association and to stand 
face to face with the men who have 
done so much to make fire underwriting 
in this great State what it is. 

“IT am very glad indeed to be with 
you and trust that many of the pleas- 
ant acquaintances formed here may be 
renewed at the annual convention 
of the National Association at Atlantic 
City next September. 

“T have been asked to speak to you 
upon the subject of ‘The Relations of 
the Local Agents to Their Companies,’ 
and fee] competent in a measure, to 
do so—at least from my own view- 
point—as I have been in the fire in- 
surance business for a quarter of a cen- 
tury and in the local agency end of it 
for something more than eighteen 
years, 

“In my opinion, the relations between 
a local agent and his companies can- 
not be of too close and confidential a 
character—the company officials, field 
men and local agents each respecting 
the rights and privileges of the others 
and guarding such interests with 
scrupulous care. In this way only can 
a successful and desirable local busi- 
ness be developed and maintained to 
the satisfaction of all parties in in- 
terest. 

Sound Business Practices. 

“If a company is to disregard the 
territorial rights of its agents and write 
over their heads whenever such action 
appears necessary in order to secure a 
desirable line, its officials should not be 
surprised if brick buildings and other 
choice risks—too small in line to go 
around—are placed with other compa- 
nies of such agencies who abstain from 
overhead writing, both as a principle 
of Equity and on account of their 
higher conception of what constitutes 
real ethics in the insurance business. 

“If a company—in its greed for pre- 
miums—is not satisfied with one good 
agency in a given locality and indulges 
in dual or multiple agency appointments 
—thereby taking from its original agent 
nine-tenths of the pride he justly felt 
in occupying the position of its sole rep- 
resentative—it should not occasion sur- 
prise if their supplies are moved to a 
lower drawer in the policy cabinet, and 
their monthly accounts become con- 
spicuous only by their. brevity. 

“If a company endeavors to deprive 
an agent of his ownership in his own 
expirations, and denies his right to 
solicit a renewal of them for some 
other company, or to sell them, in the 
form of ‘good-will,’ to another agent, 
or—in other words—attempts to take 
from him, and from those dependent 
upon him, the business he has built 
up through years of hard work and 
careful attention to details, it must ex- 
pect that all agents—worthy of the 
name—will regard it with distrust and 
‘prefer’ other companies in placing their 
surplus lines. 

Duties of the Agent. 

“If an agent so far forgets himself 
as to lose sight of the fact that he is 
an agent, and conceives the idea that 
he is bigger than the company, which 
provides the capital and pays the losses, 
he should not think it peculiar if the 
correspondence addressed to him by the 
home office sometimes lacks the cour- 
tesy that his egotism desires and ex- 
pects. 

“If an agent fails to discriminate in 
the selection of risks and sends to the 
company anything and everything he 
can secure an order for, frescoing his 
daily report so as to make a steam- 
power woodworker look like a sprink- 
lered wool warehouse—with two sour- 
ces of supply—he should not consider 
the company ‘fussy’ when he receives 
frequent requests for cancellation of 
policies he has issued. 

“If an agent is behind in his balances 
and puts the company to the expense 
of sending a field man to collect them; 
if he adjusts their small losses and 
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Capital Stock 


NET SURPLUS. 
TOTAL ASSETS 








'S INSURANCE CO. 


NEWARK, N. Je. 
Statement January 1, 1909 


Reinsurance Reserve 
All other Liabilities 


DANIEL H. DUNHAM, President 
CHARLES COLYER, Vice-President 


1,663,370.13 
...-- 152,129.65 


issgeweneey 2,237,124.31 
i Sistas Wenceeanesen $5,052,624.09 


A. H. HASSINGER, Secretary 








sends in with the proof a bill for 
vices’ larger than the loss itself; 
he asks for an advertising allowance 
equal to an extra five per cent. on his 


net premiums for the year, he should | 


not expect the company to work its re- 


insurance department overtime in his} 


behalf or to instruct its special agent 
to take him out to dinner at every 
possible opportunity. 

“No, gentlemen, none of these things 
are conducive to a proper relationship 
between the local agents and their com- 
panies. 

“The way to establish that is for the 
companies and their local representa- 
tives to ‘get together’—to be alive to 


what each means to the other—and to} 


work so in harmany as to produce re- 
sults that are creditable to each 
satisfactory to both. 

“When this has been accomplished 
criticism will cease, goodfeeling will 
prevail and the conduct of the great 
business in which we are all interested 
will have risen to the high plane and 
dignity to which its importance entitles 
— 

W. B. Flickinger, of Erie, who was 
scheduled to address the gathering upon 
the “Duty of Local Agents to the Pub- 
lic,” was unable to be present. He 
wrote a letter to the president in the 
course of which he partly went over 
the ground he had planned to cover in 
greater detail in his address. The read- 
ing of the communication intensified the 
regret previously felt over Mr. Flick- 
inger’s absence. 

Special Agents Taken into Fold. 

On motion the special agents who 
attended the convention were elected to 
honorary membership of the State As 
sociation, following the practice in 
vogue of the Connecticut Association. 


Those so favored were: C. A. Wilson. 
representing the prominent Pittsburg 
general agency of Logue Brothers; 


James Patten, representing Waltman 
Spangler & Co., York and C. W. Me- 
Kelvy, of Bloomsburg. 

A Period of Organization. 

Just prior to the adjourament of the 
gathering President Burns addressed 
his associates in these words: 

“Fellow agents, ladies and gentlemen 
of the convention, I thank you for se- 
lecting me to the highest position with- 
in the gift of your association. I shall 
put forth my best effort to further the 
interests of the local agents and to pro 
mote interest and growth. 

“That we are enlisted in a good cause 
and that our efforts have met with suc- 
cess as a result of organized effort can 


‘ser- | 
or if | 


and | 





Fred. S. James & Co. 


84 William Street 
New York City 


HEAD SUBURBAN AGENTS 
FOR THE 
Franklin Fire of Phila. 
County Fire of Phila. 
National Union Fire of Pitts. 
Delaware of Phila. 
Calumet of Ill. 
This agency affords you unexcelled fa- 


cilities for writing your suburban lines. 
Our territory _includes Westchester, 








Rockland and Putnam ounties. Long 
Island, Staten Island in New York State, 
and Bergen, Essex and Union Counties 


in New Jersey. 
PROMPT SERVICE 
INDIVIDUAL ATTENTION 


JOHN G. SIMMONDS 


Manager Suburban Department 
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not be successfully denied. The motto 
of our association is not a few words 
without meaning, but cover a vast scope 
for the interest of all. Local agents 
‘To support right principles and oppose 
bad practice in fire underwriting,’ as 
the old parson said, covers a multitude 
of sins. 

“It shall be my aim in future 
as in the past, and especially during 
my term of office as your president, to 
assist you in obtaining new members 
and increasing the efficiency of the as- 
sociation. 

“Never in the history of fire under- 
writing has the need of association upon 
the part of the agents been so apparent 
as to-day, and to those agents who 
speak to you indifferently regarding 
membership, preferring to remain as 
they are, recalls to my mind the words 
of the prophet of old ‘Let him that 
thinketh he standeth take heed lest 
he fall’ igs no doubt timely. 

“This is a day of organization and 
as our work is a science or profession, 
we cannot too soon nor too well find 
ourselves together, and at the closing 


the visitors on Thursday afternoon 
were given an automobile ride about 
York, and the numerous centres of in- 


terest pointed out to them, the trip ter- | 


minating at the Colonial Hotel where 
a spacious banquet was had, this taste- 
fully served menu being enjoyed: 
MENU 
Consomme en Tasse 
Olives Gherkins 
Planked Shad with Roe 
Pommes Duchess 
Sweet Bread Croquette au Supreme 
Green Peas 
Punch 
Filet of Beef with Mushrooms 
Mashed Potatoes New Asparagus 
Chicken en Mayonnaise 
Neopolitan Ice Cream Assorted Cakes 
Lunch Cheese Salted Wafers 
Cigars Cigarettes 
Cafe Noir 
Col. Frank R. Leib, whose fame as 
an after-dinner speaker is second only 
to that enjoyed as a soldier and an un- 
derwriter, was toast-master at the post 
prandial exercises, and having started 
a flow of wit, saw that it was kept up 


Celery 
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BURNS, 
of Local Fire Ins. Agents. 





moments of the tenth annual conven- 
tion urge you to do well your part and 
beg to leaving with you this 
thought: 
THE MAN AND HIS JOB. 
I haven’t much faith in the man 
complains 
Of the work he has chosen to do. 


close 


who 


He’s lazy or else he’s deficient ia 
brains, 

And, may be a hypocrite, too, 

He’s likely to cheat, and he’s likely 
to rob; 

Away with the man who finds fault 


with his job. 


But give me the man with the sun in 
his face, 

And the shadows all dancing behind; 

Who can meet his reverses with calm- 
ness and grace, 

And never forgets to be kind; 
For, whether he’s wielding a 
or swab, 

I have faith in the 

with his job.” 


scepter 


man wio's in love 


The Social Features. 
If the Pennsylvania agents attended 
strictly to business while in the con- 
vention hall, the social side of the 


gathering was by no means lost sight 
of during recess periods. 
As guests of the local underwriters 


throughout the evening. Ha 
Responses in keeping with the spirit 
of the occasion were made by C. K. 


Spangler, York; F. L. Hitchcock, 
Scranton; William H. Wren, Lewis- 
town; National President E. W. 


Beardsley; J. H. Musser, Harrisburg; 
H. A. Logue, Pittsburgh; and H. K 
Myers, Laacaster. 

After which “Good-night” was grace 
fully said, and the Tenth Annual Con- 
vention of the Pennsylvania Stae As 
sociation of Local Fire Insurance 
Agents, came to a happy conclusion. 


GEORGE H. BURNS. 





Something Concerning the New Presi- 
dent of the Local Agents Associa- 
tion of Pennsylvania. 





An interesting personality from a 
number of view points is George H. 
Burns, whose unanimous election to 
the presidency of the Pennsylvania 
State Association of Local Fire Insur- 
ance Agents occurred at the annual con 
vention of the organization at York last 
week. 

His career thus far is characteristic 
ally American and emphasizes anew the 
substantial reward offered to untiring 
energy in this country. 
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GERMAN AMERICAN INS. CO. OF N. Y. 
PHOENIX INS. CO, OF HARTFORD, CONN. 
SPRINGFIELD F. & M. INS. CO. OF MASS. 


J. M. DONALD, AGENT 
24 COURT STREET, BROOKLYN 








Clarion county, Pa., where he was born 
in 1873, Mr. Burns at the age of eleven 
years, and equipped with a country 
schoo] education plus indomitable grit, 
through the death of his father, found 
himself the chief support of his mother, 
two younger sisters and a brother. He 
buckled to with a will, tackling first 
one job and then another, accumulating 
experience, if mot much cash, that was 
to be of service later on. In 1899, de- 
termining to embark on his own ac- 
count Mr. Burns opened a modest in- 
surance agency in Kittanning. His cash 
assets aggregated $50, but he had an 
extended acquaintance, a clear record 
and no end of enthusiasm. The local 
representation of the Pittsburg Under- 
writers was given him, Smith Nelson, 
now special agent of the New Hamp- 
shire Fire, showing him how to write 
his first policy. A believer in co-opera- 
tive effort Mr. Burns promptly joined 
the local board and later the Pennsyl- 
vania Association. Through the careful 
reading of several insurance journals 
he gained a general knowledge of the 
principles of underwriting, which in- 
formation he readily turned to practical 
account. 

As is invariably the the hard 
and intelligent work displayed by Mr. 
urns soon produced results, and to- 
day his agency is one of the most pro- 
gressive offices of its kind in Western 
Pennsylvania. In addition to his fire 
business he writes a great many Cas- 
ualty policies, being general agent for 
the United States Fidelity & Guaranty 
Company. 

Always keenly interested in agency 
affairs, Mr. Burns has been president‘of 
the Kittanning Board three times; has 


case 


represented the body four times at 
State Association gatherings and has 


gone to National Conventions as a dele- 





For The Protection Of Its 
Policy Holders 


THE HANOVER 


Fire Insurance Company 
HAS A 


CashCapital - - - $1,000,000.00 
Cash Assets - - + $4,395,625.89 
Cash Surplus to Policy 

Holders - - - $%2,063,04401 


The real strength of an insurance company is in the con- 
servaticom of its management! and the management of 
THE HANOVER is an absolute assurance of the security 
of its policy. 





R. EMORY WARFIELD, President 
JOSEPH McCORD. Vice-Pres. and Sec’y 
WILLIAM MORRISON, Ass’t Sec’y 
JAMES W. HOWIE, Gen. Agent 
HOME OFFICE: 
Hanover Bidg., 34 Pine St. 
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gate from the State Association. 

Someone at the York convention 
asked Mr. Burns to what he attributed 
his success as a local agent, and chance 
ing to overhear his reply we give it 
herewith: 

“First to the help of my good wife,and 
second, to pluck, perserverance and 
regular, .honest work, keeping myself 
able at all times to look every man in 
the eye and able to say yes or no, plain 
enough not to be misunderstood.” 





George W. Babb, United States man 
ager of the Northern Assurance Com- 
pany of London, will continue as chair 
man of the executive committee of the 
National Board of Fire Underwriters 
having been so elected some days ago 
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CASUALTY AND 














NOW ORGANIZING AT NEWARK. 





To be Known as Commercial Casualty 
and to Write All Lines of Casualty 
Insurance, 





Some two months ago the Eastern 
Underwriter announced the incorpora- 
tion at Trenton, N. J., of the Commer- 
cial Casualty Insurance Company of 
Newark, promising to supply details as 
to the new venture immediately these 
were available. 

The promotors of the enterprise— 
Edward W. Gray and James A. Mande- 
ville, who until recently were the New 
Jersey general agents of the Equitable 
Life—have been quietly but effectively 
at work for the past ten weeks and 
announce the following plans as the 
result of their labors: 

The Commercial Casualty will begin 
business on a capital of $250,000, but as 
soon as this is paid in an additional is- 
sue of stock amounting to $750,000 will 
ye disposed of, making the Commercial 
a million dollar company. The shares 
are of the par value of $10.00 and will 
be sold at $20.00, one-haif the amount 
roing to capital and the balance to sur- 
plus. 

“For those who do not wish to pay 
for their stock in a lump sum, an ar- 
rangement has been made for the pay- 
ment in five monthly installments, $4.00 
per share down and $4.00 each month 
following until the $20.00 per share is 
paid in. 

“Interest at the rate of three per cent 
per annum will be paid on full pay 
nents for stock until the Company be- 
‘ins underwriting. Once launched it 
is intended that the following lines of 
nsurance will be written: 

“Accident, automobile, 
bieyele theft, burglary, bank deposits, 
court bonds, contract bonds, credit, 
lruggists’ liability, dentists’ liability, 

levator, fidelity bonds,  fiy-wheel, 
health, liability, landlords’ liability, 
plate-glass, physicians’ liability, public 
liability, surety bonds, sprinkler ieak- 
age and teams. 

“The Company will also be ready to 
uke up any new lines that may be con- 
iueted on a legal, equitable and profit- 
uble basis.” 

While it is intended eventually to es- 
tablish the Commercial Casualty at all 
desrable centres throughout the coun- 
try, a particular drive will first be made 
io secure home business. As indicat- 
ing the field there offered for a cas- 
valty company the importance of New 
Jersey as a manufacturing centre is 
thus set forth: 

“The report of the Bureau of Statis- 
ties of New Jersey for the year 1908, is 
based upon returns from 2,152 manufac- 
turing establishments which have been 
continuously operated for several years. 
The total amount of capital invested is 
$629,549,849. The aggregate selling 
value of the goods made was $773,186,- 
299. and the aggregate number of per- 
ons employed, 288,811.” 

Promotors of Company. 

Of Messrs. Gray & Mandeville, the 
promotors of the Commercial Casualty, 
The Economist” says: 

“Mr. Gray is well known in the State. 
Years ago he was connected with the 
Preferred Accident Insurance Company 
of New York City. Later he went into 
‘he newspaper business, eventually be- 
coming the president and general man- 
azer of the Newark Daily Advertiser 
Publishing Company. After leaving the 

Advertiser’ Mr. Gray was appointed 
ecretary to Governor Edward OC. 
Stokes, his term expiring with the 
Covernor’s in January, 1908. Mr. Mande- 
Ville is a son of the late Dr. Frederick 
RB. Mandeville of Newark and has 


steam boiler, 





been in the insurance business ever 
since he left college. Under Mr. Gray 
apd Mr. Mandeville, the business of 
The Equitabie, in the State of New 
Jersey, was increased nearly four times 
in 1908 over that of the preceding 
year.” 
Officials and Directors. 

“The president of the company is the 
Hon. David O. Watkins, who for six 
years, up to the first of April last, was 
Banking and Insurance Commissioner 
of New Jersey. Of Mr. Watkins it may 
be said that he possessed the universal 
respect of the banking and insurance 
officials of the State while he was in 
office. He still retains this high stand- 
ing and with his wise and conservative 
views on insurance, the new company 
is sure to be safely and successfully 
guided. 

“There is no better known business 
man in Newark than George W. Jagle, 
president of the J. J. Hockenjoss Com- 
pany, who is treasurer of the Commer- 
cial. The secretary, E. W. Gray is also 
a young man and has been successful 
in every thing he has undertaken. 

“The board of directors consists of 
fifteen, but may under the by-laws be in- 
creased to twenty-one. On this board 
are found in addition to Mr. Watkins 
and Mr. Jagle, such men as the Hon. 
E. C. Stokes, president of the Mechan- 
ics’ National Bank, Trenton, N. J., and 
a director in several other important 
financial institutions: Winton C. Garri- 
son, vice-president of the Federal Trust 
Company, Newark; Christian W. 
Feigenspan, who has made a wonder- 
fu] success in the last two years or so 
as president of the Christian Feigen- 
span Brewing Company of Newark; 
Gcorge J. Roberts, vice-president of the 
Public Service Corporation; Joseph W. 
Congdon, president of the Phoenix Silk 
Mills of Paterson and former president 
of the Silk Association of America; 
Frederick A. Mandeville, M.D., of New- 
ark, and William A. Gray, secretary and 
general manager of the Berlin & Jones 
Envelope Company of New York City.” 


ACCUMULATION POLICIES. 


BAN ON 





EFFORT TO TWIST. 





Pennsylvania Insurance Department De- 
clares Nominal Charge Imposed 
To Be Violation of Law. 





Casualty men in Pittsburg are arous- 
ed over the loss of personal accident 
business which has been standing on 
their books for several years and on 
which the benefits have been increased 
through the Accumulative feature. 

Our informant states that one of the 
recently organized companies (presum- 
ably the Pittsburg Casualty Company) 
is offering to write policies granting 
the full accumulation for a nominal 
charge of 5, 8 or 10 cents per year, this 
step being taken only where it is de 
sired to secure business already in force 
with another company. 

Two Pittsburg general agents, Wil- 
liam B. Hamilton of the United States 
Casualty and P. D. Clifton of the Pre- 
ferred, have submitted the mat*er to In- 
surance Commissioner Martin of Penn- 
sylvania, who decides that a company 
making the above proposition is violat- 


ing the Anti-Rebate Law recently en- 
acted. Mr. Hamilton's letter is as 
follows: 


Mr. Hamilton’s Letter. 

“There seems to be some disagree- 
ment among a few of the Casualty men 
in this city in reference to the Anti-Re- 
bate Law just recently passed, and I 
would like to know ‘if it is not a direct 
violation of the Act of May 3rd, 1909, 
which was passed by the last Legisla- 
ture,’ to add on accumulations from 
$250 to $2,500 and charge the small 
sum of 5, 8 and 10 cents for this ac- 
cumulation. 

“For instance the premium is $30 
and there is an accumulation of $750— 
1500, the other fellow comes along and 
writes this policy for $30.08 the 8 cents 
is supposed to be the premium on this 
accumulation of $750—1500. 


“In my opinion I think it a direct 
violation of the law. Am I right? I 
would thank you very kindly for a 
reply.” 


Inducement Not Specified In Policy. 
In response to the above, the Penn- 




















Let us send you the booklet. 


Baltimore, 


It will be the means of starting you 
on the road to a larger commission in- 
come by interesting you in the Casualty 
Insurance business generally, and the 
Maryland Casualty Company specially. 
| The Maryland writes all classes of Casualty Insurance—in itself a big 
advantage. Its high financial standing, honorable record and liberal policies 
form a combination that is a great asset for its agents. 


Maryland Casualty Company 










WITHIN 
YOUR REACH 


HE first step is to send for our 
booklet “Information for Agents.” 


Mention this paper and write today. 


Maryland. 














THE COMPANY THAT HELPS ITS AGENTS. 








sylvania Insurance Department replied: 

“I am in receipt of yours of the 9th 
instant, and in reply beg to say thai 
the offering of an accumulation on an 
accident policy at a nominal sum in 
order to induce a policyholder to trans- 
fer his insurance is undoubtedly a viv- 
lation of the new Anti-Rebate Law. It 
is an inducement to insurance not 
specified in the policy contract and not 
given to all applicants alike.” 

Mr. Clifton’s Letter. 

The point submitted by Mr. Clifton 
was as follows: 

“In case where a persistant policy- 
holder has carried a policy until the 
accumulations amount to 50 per cent 
of the policy and another compaay 
comes along and offers to write the 
same policy and add all the accumula- 
tions for exactly the same premium, is 
that not a violation of the rebate law? 
Also provided this company should 
make a nominal charge, say 5 or 10 


cents, is that not an evasion of the 
law?” 
The Insurance Department decides 


that such an act would be “undoubtedly 
in violation of the Act of May 3rd, 1909, 
for the reason that the company is giv- 
ing a valuable consideration or induce 
ment not specified in the policy con- 
tract and not giving to every other 
policyholder.” 





WILL ADD NEW BRANCHES. 





Great Eastern Casualty Company to 

Take up Burglary and Plate Glass 

Insurance, 

With a view to writing burglary 
plate glass insurance in addition to per- 
sonal accident and health indemnity 
the Great Eastern Casualty and Indem- 
nity Company of New York, will in 
crease its capital from $200,000 to $250.- 
000. Plans looking to this end have 
practically been matured and the new 
branches will be taken up immediately 
the department managers be selected 

The corporation enjoys a high reputa- 
tion in casualty circles, and deservedly 
so, its office and field management be- 
ing of an excellent character With 
present admitted assets of $500,885, the 
company has a policyholder’s surplus 
of $350,256. Within the past ten years 
these figures have increased from $170, 


and 


599, and $131,667 respectively. In the 
same period the personal accident pre 
mium account has advanced from $90 
$78 to $293,774, while in 1908 an addi 
tional $105,199 was had from health 
premiums. 

Sound to the core the Great Eastern 


Casualty is in fine shape to take up ad- 
ditional branches of underwriting 


LICENSED IN NEW JERSEY. 


lilinois Surety Company Authorized to 
Write Fidelity and Surety Business 
—Standing of Corporation. 

The Illinois Surety Company of Chi- 
cago, has eniered the State of New Jer- 
sey, having been licensed to transact 
fidelity and surety business. 

The capital stock of the Company is 
$250,000, an'l on December 31st last it 
had admitied assets amounting to $488,- 
£15.45 and surplus over capita! and all 
liabilities of $87,745.64. 

No agents have as yet been appointed 
to represent the Company in the State. 


Detroit Conference. 





C. H. Boyer, of tae General Accideat, 
announces that the next annual meet- 
ing of the Detroit Conference will be 
held at the Clifton Hotel, Niagara Falls 
Can., on September 15, 16, 17, at which 
time it is anticipated a number of com 
panies will be added to the membership 
roll. The programme for the gather 
ing, now being prepared, will be ready 
in about two weeks, and’ the prediction 
is made that it will be unusually inter 
esting. 





AGREE UPON RATES. 





Companies Writing Automobile Prop- 
erty Damage in Greater New York 
Adopt New Tariffs. 





After repeated efforts representatives 
of the following named insurance com- 
panies, Travelers, Employers Liability, 
Ocean Accident and Guarantee, Phila- 
delphia Casualty, Aetna Life, and the 
General Accident, met in this city late 
last week and adopted the following 
scale of rates to be charged for policies 
covering automobile liability and for 
damage caused to property of others; 
with the territory Greater New York. 

GASOLINE CARS. 


Up to— Up to— 

12 H. P. ....$35.00 27H. P. ....$68.50 
138 do .... 36.50 28 do 71.00 
14 do .... 3800 29 do .... 73.50 
SS OO ce CO ee SO OL Tee 
16 do .. 41.00 3 OS <i. eee 
17 do .. 43.50 32 do .... 78.00 
18 do -.. 46.00 33 do 79.00 
19 do .... 48.50 34 do 80.00 
20 do .... 51.00 35 do 81.00 
21 do .... 53.50 36 do 82.00 
32 do .... 5600 37 do 83.00 
23 «do .. 58.50 38 do 84.00 
24 do .. 61.00 39 do 85.00 
25 do . 68.50 40 do 86.00 
26 do 66.00 


Plus $1.90 additional for each H. P. 
additional. 

Automobile property damage rates 
have been adjusted on the following 


basis: For damage to property of 
cthers 
25 p. ec. of the liability premium 

| RCC Pree Cre ee er rey $1,000 
25 p. ec. of the liability premium 

PORT ee SE ee ern: ? 0) 
46 p. c. of the liability premium 

OR: b416ne< siadans. dae eee aaate tee 00 


Increasing 10 per cent. of the liabil- 
ity premium for each additional $1,000 
coverage. Minimum premium on this 
risk to be $10. 

Damage sustained to automobile of as- 
sured: 1% per cent. of the full cata- 
logue price of the -ar, irrespective of 
age, with a minimum premium of $25 
and the assured to assume the first $15 
of every loss. The comnanies, however, 
in the event of irreparable damage only 
to be liable for the actual value of the 
property destroyed at the time of the 
destruction and never to exceed the ac- 
tual cost to the assured. 

A uniform policy will be issued by 
all companies represented at the confer- 
ence. 





APPOINTS COMMISSION. 





Governor Hughes Announces Parties 
Selected to Inquire Into Em- 
ployer’s Liability. 





At the latest session of the New York 
Legislature the appointment of a spe 
cial committee to inquire into the con4i- 
tion of industrial workers in the Em- 
pire State, and more particularly into 
the question of employers’ liability was 
authorized. Governor Hughes has on- 
nounced his selection of the following to 
serve upon the commission: 

“Henry R. Seager, President of the 
American Association for Tabor Legis- 
lation, and Professor of Political Econ- 
omy in Columbia Universitv, New 
York; Otto M. Hidlitz, builder New 
York; John Mitchell, American Feder- 
ation of Labor, New York: George W. 
Smith,Lackawanna Steel and Iron Com- 
nany; General Superintendent of the 
Seneca Transportation Comparv: Pres- 
ident of the Central Railwav Company, 
Buffalo; Philip Titus, Passenger Con- 
ductor, Chairman of General Committee 
of Adjustment, N. Y.. O. & W. Rail- 
road, Kingstcn: Miss Crvstal Festman, 
author and investigator. New York. 

“The other members of the commis- 
sion, who were appointed last month by 
Lieut. Gov. White and Speaker Wads- 
worth of the Assembly, include Sen- 
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ators Wainwright, Platt, and Bayne, 
and Assemblymen Lowe, Voss, Thorn, 
C. W. Phillips, and Jackson. The mem- 
bers are to serve without compensation, 
but their expenses are to be paid from 
a $10,000 appropriation made by the 
Legislature. The commission has ‘he 
usual powers of a Legislative Commis- 
sion, and will be aided in its investiga- 
tions by John Williams, State Commis- 
sioner of Labor. The commission will 
report to the next Legislature, or, if its 
labors are not completed then, to the 
Legislature of 1911.” 

It is worthy of remark that while 
prominent manufactureres, labor union 
men and socialists have been named| 
to the committee Governor Hughes fail-| 
ed to select as a member thereof, a/ 
single liability underwriter, thus in our) 
opinion committing a grave blunder. 

We doubt if any class of men in the 
country can deal so intelligently with 
the liability phase of industrial work as 
the trained underwriter, who per force 
has given close attention to the subject 
and draws his information not from one 
class of business or territory, but from 
many. Had a representative insurance 
man been placed upon the investigation 
committee, its work would have beer 
of far greater worth, we predict, than 
it will be under present conditions. 








SUMMARY OF PROPOSED LAW. 





Judge Lemert of Ohio Gives Out Points 
To Be Incorporated In Uniform 
Policy Measure. 





Against the protests of 60 insurance 
men, representing as many companies, 
the committee on laws and legislation 
of the National Association of State In- 
surance Commissioners, of which Judge 
Charles C. Lemert, the Ohio superinten- 
dent, is chairman, has prepared for sub- 
mission at the annual meeting at Colo- 
rado Springs, Aug. 24-28, a proposed law 
for a uniform policy for health and arc- 
cident insurance companies which 
Judge Lemert says is revolutionary. 
The committee regards it as assuring 
real protection to the policyholder. 
Mr. Lemert gave an outline of the 
proposed law at Columbus on Saturday. 

Under the proposed law all policies 
must be filed with the state superinten- 
dent of insurance for approval before 
being used. The ruling of the superin- 
tendent on the policy may be reviewed 
by a court of competent jurisdiction. 
Every policy must be printed in type 
not smaller than long primer or 10- 
point, and shall have printed on the 
face and back a complete description 
of it. All companies, whether incorpor- 
ated or otherwise, must comply with 
these regulations. 

The bill does not affect the table of 
rates or manual classification of risis 
of any company. Claims shall be ade- 
quate if given within 20 days of the 
date of injury or commencement of 
sickness. If a past due premium is ac- 
cepted by a company or agent this re 
Instates the policy. If the insured js in- 
juvred or contracts a disease after hav- 
ing changed his occupation to the one 
classified by the company as more 
hazardous, the company shall pay such 
proportion of the indemnities as the 
premium paid would have purchased at 
the rate for the more hazardous occuna- 
tion. 

Companies must settle claims within 
60 days. Any policy may be cancelled 
upon written notice bv the company, 
but such cancellation shall not preju- 
dice a claim ferindemnity incurred prior 
to the date of cancellation. No policy 
shall limit the time to a period of less 
than one year in which action may he 
commenced against the company. The 
death or disability indemnity shall rot 
be less than the amount specified in the 
policy. However, if the insured has 
policies in a number of companies the 
amount he is to receive from all mav 
be based en his average weekly earn- 
tigs. 








yr AGO I realized that every client leaving my office 
would be aa argument for, or against me. 

To-day my books in the Washington and Philadelphia offices show 
the names of many clients, who for ten years have placed their 
SURETY BONDS through me. I cannot find better 
argument for your patronage than that. : 

GEORGE T. PARKER 
SURETY BOND EXPERT 
207 Pennsylvania Bldg., Philadelphia, Pa, 203 Colorado Bldg. Washington, D.C. 











SPLENDID INCOME 


to Insurance agents selling our Installment payment, Profit 


sharing bonds. Entirely NEW. 
Write for particulars 


THE CENTRAL AGENCY 
Syracuse, N. Y. 














THE BEST RESULTS 
are obtained by agents who represent the 
CONTINENTAL CASUALTY COMPANY 
CHICAGO, ILLINOIS 
because they have the Greatest Variety of the Most Attractive policies of 


health insurance. 
oe you would share in the prosperity of Continental representatives, address 


H. G. B. ALEXANDER, President and General Manager 








1208 Michigan Avenue - . - Chicago, Illinois 
- 
Assets - - - - - - $625,069 

Surplus and Capital - - - - 460,323 

Income 1908 - - - - 982,073 


DISABILITY INSURANCE 

SICKNESS or ACCIDENT 

$1.00 Per Month to $100.00 Per Year. Exclusive Territory 
WRITE 


A. E. FORREST, Sec’y CHICAGO 











NOW ORCANIZINC 


Enterprise Accident & Casualty Insurance Co. 
Home Office, Land Title Bldg., PHILA., PA. 








PROPOSED CAPITAL..........-----.05-.00ece0e5 $2,000,000 
Re ins ahh” Ssndies 1 hsan4suesek seuonihonae Mie $1,000,000 








THE 


METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 
(Formerly The Metropolitan Plate Glass and Casualty Insurance Co.) 
Home Office, 47 CEDAR STREET 
PLATE GLASS 


Chartered 1874 
PERSONAL ACCIDENT 
TH 


RERSONAL POLICIES 


OF THE MOST APPROVED FORMS 
EUGENE H. WINSLOW, President 
DANIEL D. WHITNEY, Vice-Pres. 8. WM. BURTON, Sec. ALONZO G. BROOKS, Ass’t Sec. 





RELIABLE AND ENERGETIC AGENTS WANTED 











Have You a Connection With a 
Desirable Accident and Health Company? 


IF NOT. WHY NOT? 
THE GREAT EASTERN CASUALTY 
AND INDEMNITY COMPANY, 


290 BROADWAY, NEW YORE cCrry, 
Issues a line of contracts which give ADEQUATE PROTECTION and 
COMPLETE SATISFACTION to Policyholders, 
Write, if you are interested, to 


LOUIS H. FIBEL, President, 
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A REMARKABLE DOCUMENT 


SAFE-CRACKING A 





FINE ART. 





Code of 
Would Become Successful 
Burglars. 


instructions for Those Who 
Bank 





One of the most remarkable docu- 
ments ever encountered by the staff of 
the Central Office Detective Bureau, 
says the New York Herald of recent 
date, was found on Monday in the rooms 
of George Hunt, a man on the police 
records as of many aliases and with a 
long career as a burglar, following his 
arrest in Brooklyn on suspic‘on of hav- 
ing been concerned in an attack upon 
George Leffler, a ticket agent at the ele- 
vated railroad station at 183d street and 
Third avenue, the Bronx, on May 10. 

The document is an exhaustive and 
comprehensive disquisition on the art 
of safe-blowing. Prompted by unmis- 
takably expert knowledge, it is set forth 
with the sobriety of language and regu- 
larity of arrangement of a school manu- 
al. It is, in a word, evidently intended 
as a vade mecum for the ambitious 
young cracksman; a kind of Baedeker 
for burglars. 

Between the lines it seems to say that 
without its benevolent instruction ne 
aspiring young bank robber could ever 
hope to achieve eminence in his chosen 
occupation. 

In the “Yegg” Code. 

Parts of it are in the cryptic “yegg” 
code, a lingo of the thieves’ fraternity, 
but most of it is in well chosen English. 
For example, the caption of the first 
page 1s: 

CPSXYK—LUZYL. 
Directly beneath this, but whether in 


the way of definition is not known, are 
the words:—‘An old safe—a_ great 
many of them in the South.” Then fol- 


lows another “yegg”’ sentence or series 
of words: 
EHA—WU Y—XKPSO—MOYP— 
KHUP. 
and under these the two words:—“Any 
quarter.” 


On this page and those immediately 
succeeding are diagrams of safes and 
doors and combination desks, and after 


that the manuscript launches forth 
upon its set purpose. 
There are,” it begins, “fifty different 


kinds of safes made in the United States 
and Canada, many kinds of locks are 
used, and there are many kinds of con- 
struction, all of which require various 
mechanical and other methods of open- 
ing them, so that a knight of the road 
must thoroughly know his books in or- 
der to keep abreast of the times. He 
must, for instance, have a_ general 
knowledge of all the different makes of 
safes, and this once thoroughly learned 
practice will do the rest. 
Called So by Courtesy. 

“There are two kinds of safes recog- 
nized by the profession, namely, the 
fireproof and the burglar proof. While 
there is no such thing as a genuine bur- 
glar proof safe made yet, the kinds that 
are drill proof are called so by courtesy. 
They are generally built of coarse steel 
and laminated steel plates, some round, 
some square and some of various other 
sh ipes. 

‘All fireproof safes are made of cast 
or wrought iron plates bolted together, 
with packing between the plates. The 
latter is either of plaster of paris or 
something of the same description. The 
doors are of the same material, only 
these have more plates, and sometimes 
there is more packing between the 
Plates. 

Workings of the Bolts. 

“Space must be left where the pack- 
ing would otherwise be for the lock to 
fit in and for the free movement of the 
bolt work. Now, there are two kinds of 
bolt works. In front locks the bolts 


“come near the front of the door, either 


in the first or second flange. In a deep | 
jock you can see the bolts when the 
door is open. Sometimes when the door 
is swung wide open you can see the boit 
work exposed. 

“This space is used by all old time 
safe men as the place to get the explo- 
sive in in order to force off the outside 
plates of the door. Once the outside 
plates are off and the bolts exposed all 
you have to do is to reach into the 
work, handle and throw back the bolts. 
The idea of using any kind of explosive 
is to get it inside—that is, behind some 
vital part of the safe—so that when the 
explosion occurs it will force open the 
part which offers the least resistance. 

“If you get the explosive inside the 
safe it is a sure thing that the doors 
must come off, as that is by far the 
weakest part of the safe, as it is only 
held on by hinges and bolts. In face 
shots the idea is to drive off the combi- 
nation.” 

Mechanism Explained. 


Here follow some more “yegg” 
phrases and the manuscript continues: 

“Ever is in front of the lock; that is, 
if the explosive is behind one plate that 
plate is bound to come; if behind two 
plates both must come, but more often 
in shots of this kind the concussion 
breaks or bends the bolt and forces the 
door to swing on its hinges; sometimes 
it forces the hinges also and the whole 
door is torn completely off. 

“There are three kinds of explosive 
powder—DNG. I will take powder first 
and explain how it is used. Any ordi- 
nary gunpowder will do, but preference 
is given to fine rifle powder of the 
smokeless variety. Use the ordinary 
fuse.” 

Here follow prescriptions for the 
amounts of powder to be used on safes 
of varying sizes, as:—‘‘On three feet 
high safes use four ounces; three feet 
six, four and one-half ounces; four feet, 
five ounces; four and one-half feet, five 
and one-half ounces, and five feet, six 
ounces.” 

There is much more detail, both in 
“yege”’ and in English, designed for the 
edification of the student safe-blower, 
and the dissertation covers twenty 
closely written pages, interspersed with 
drawings and diagrams. Whether Hunt 
is the author remains to be learned, as 
he had nothing to say about it. 

The Record of Hunt. 

He is known as “Deafy” Hunt, be- 
cause apparently he is very deaf; George 
Mason and John Tucker, and described 
himself as forty-eight years old, an iron 
worker, living at No. 65 Eighty-second 
street, Brooklyn. He was arrested at 
No. 90 Washington street, Brooklyn, 
where he was paying a visit to a friend. 

In the rooms in Kighty-second street 
the police found braces, bitts, fuses and 
various kinds of burglars’ tools, in ad- 
dition to the manuscript, and Hunt was 
quickly identified as No. 5,000 in the 
Mulberry street portrait gallery. There 
the records showed that in November, 
1894, he was sentenced to ten years in 
Sing Sing prison for grand larceny and 
assault; in May, 1903, he was sentenced 
to four years and two months there for 
burglary at the postoffice in Pelham, 
Westchester county, and in June, 1907, 
he was sentenced to six months in the 
Workhouse for a minor offence. 


The Employers’ Liability 
Assurance Corporation, Limited 


The original and leading Liability 
Insurance Company in the World 
LIABILITY, STEAM BOILER, ACCIDENT, | 
HEALTH, FIDELITY 
AND BURGLARY INSURANCE | 


United States Branch 
SAMUEL APPLETON, United States Manage | 


Employers’ Liability Building, 
33 Broad Street, Boston, Mass. 
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BONDS— CASUALTY 


AGENTS | Can command Bond 
or Casualty business 
IF Are seeking an 
Agency connection 
Are not representing 
another like Company 








you 


Address AGENCY DEPARTMFNT 


THE EMPIRE STATE SURETY COMPANY or NEW YORK 











The Philadelphia 
Casualty Company 


PAYNE & RAMSEY 


Inc. WALTER LE MAR TALBOT 
President 
Capital . . $500,000 
Total Assets, ‘April 1, 1909 $1,427,564 
NEW YORK CITY OFFICE Surplus aster cemantiael $714,598 
¥Y STREET AFE an 
1 LIBERT —< Pouicies 
ATISFACTORY 
PERSONAL ACCIDENT, HEALTH, 


General Agents LIABILITY, AUTOMOBILE, PLATE 


AGENCY CORRESPONDENCE 
SOLICITED 


United States Casualty Company 




















CUNNINGHAM & CO. 


1 LIBERTY ST. 

New York City 
GENERAL AGENTS 
Personal Accident and Health 
Department of 


ACCIOINT INSURANCES COMPIRY The 


nf New York COLUMBIAN 
SUPERIOR POLICIES NATIONAL LIFE INS. CO. 
KIMBALL C. ATWOOD, Presidem. of Boston, [lass. 


290-292 Broadway, New York The most up-to-date Accident and 
Health Policies issued 


Health Policies issued separately 

















LONDON GUARANTEE AND ACCIDENT CO., Ltd 


OF LONDON, ENGLAND 


Head Office _ F. J. Walters 
Kesident Manager 
CHICAGO 45-49 Cedar St. 
A. W. MASTERS New York 
Gen’! Manager italiane 
Fae Elmer A. Lord & Co. 
Liability, Accident, 145 Milk St., Boston 





Health, Credit, Burglary 


Resident Mgrs., 
and Sieam boiler 


-New England 





Established 1869. 











THE FRANKFORT 
MARINE, ACCIDENT INSURANCE Co. 


AND PLATE GLASS of Frankfort-On-The-Main, Germany 
——ESTABLISHED 1865—— 
United States Department, 100 William Street, New York, N. Y. 


STEES;: Ricnarp DELaFIELD, Pres. of National Park Bank 

— inxer | wAL. MANN, of Ladenburg, Thalmann & Co. 
TUYVESANT FisH, 214 Broadway, New oe ’ 

C. H. FRANKLIN, wo 8. Mer. and Attorney JNO. M. SMITH, Sec. U. 8. Branch 


INSURANCES TRANSACTED 


LIABILITY— Burglary 
Employers General Vessel Owners Workmen's Collective 
Public Landioris Contiagent Individuai Accident & Health 
Teams Elevator Druggists & Physicians Industrial Accident & Health 
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UNITED SURETY COMPANY 


BALTIMORE, MD. 











JOHN B. MURPHY, 
RESIDENT VICE-PRESIDENT. 


New York Office, 84 William Street. 







TELEPHONE 1770-71 JOHN. 










DOING THINGS 


—getsing names on the dotted line, or in other words 

makin; en money in sizable peer toe It i ime — 
Lan geet F od ona 7S tans horny anaes 

G with @ the 


t’s all there is to it. Fori 

that sells policies that the PRo- 
PLE WANT and wiil buy—that they cannot afford to 
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ve company—not ten: vee appreciate wt ot 
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the SECURITY MUTUA 
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H. JAC ON, Sup’ of Agencies, Brvcuamron, N. Y. 




















MAXIMUM PROTECTION—-MINIMUM COST 


WILLIAM W. RULEY, President 
THE SPECIAL FEATURES OF THIS COMPANY WILL INTEREST AGENTS. ADDRESS, | 
L. R. BONTA, Manager of Agencies, Pennsylvania Bidg., Philadelphia | 


EMPIRE LIFE INSURANCE COMPANY 


HOME OFFICE 
Peters Building ATLANTA, CA. 


A Strong Southern Legal Reserve Company, | 
Operated Along Conservative Lines and Offering 
Exceptional Advantages for High Class Producers. 











PHILADELPHIA, PA. 


weep toe 


A Safe, 


| Liberal and up-to-date Ordinary and Industrial Policies issued. 








WANTED 


SALARIED FIELD MEN 


THE SECURITY LIFE INSURANCE COMPANY OF AMERICA 
W. O. JOHNSON, President 
ROOHERY BLDG., CHICAGO, ILL. 
Would like to hear from men with clean records 
in Ohio, Tennessee, Missouri, Kansas and Illinois 
Address President’s Office 
J. B. SELLS, Assistant to President 











The Southern States 


e INSURANCE 
L, I f a COrMPANY 


WILMER L. MOORE 
PRESIDENT 


Desirable territory available- 
Policy contracts up to date. 
Liberal Contracts to Agents. 


General Offices: ATLANTA, GA. 

















ILLINOIS LiF 


INSURANCE COMPANY 
CHICAGO 


JAMES W. STEVENS, President 
a 


Offers exceptional inducements to reliable and energetic 
men who are experienced in, or who would like to en- 
ter, the business of life insurance. 








LIFE INSURANCE 
COMPANY 


Home Office, Richmond, Va. Executive Offices, Philadelphia, Pa. 


Authorized Capital, $300,000.00 
Sound, Reliable and Progressive 
Company 

















Cor- 
respondence with personal writers solicited. 


Address PENN SQUARE BUILDINC, PHILADELPHIA, PA. 








« Scranton Life InsuranceCo. 
wants a Strong Stock Mani to work 
out of the office on Home-Office Leads 


Tae Company has produced nine millions of paid-for business in eighteen months. 
This is an unusual! oppertunity for a man with character and ability, whocan demonstrate 
his record as a high-class producer of large contracts, as the Company was organized by 
the potential men in twenty of the largest corporations in Pennsylvania, whose influences 


extend over several states. 


Address, with record and references: 


JEFFERSON WALLACE, Sup’t Agencies 
SCRANTON, PA. 











Citizens Life Insurance Company 
Louisville, Kentucky 
ABSOLUTE SECURITY 





The Deposit held by the Treasurer of the STATE OF 
KENTUCKY Guarantees the Reserve on every 
policy issued by this Company 





LIBERAL CONTRACTS 





W. H. GREGORY, President 























